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Doorways to Protection 
Entrance to the Home Office 
Building of the Atlantic Life 


Insurance Co., Richmond, Va. 








A RECORD 
OF 


PROGRESS 


in 1933 








To Our Friends and Policyholders: 


Again the Provident Mutual Life Insurance Company of Phil- 
adelphia reports a satisfactory record of security and progress, 
despite the unsettled economic conditions which prevailed during 


the year 1933. 





Assets increased during the year 
from $261,387,000 to $268,225,000. 


Liabilities total $249,917,000, in- 
cluding $5,212,000 for policyholders’ 
dividends in 1934 and two special 
contingency reserves amounting to 
$1,575,000. 

General Contingency Reserves 
stand at $18,308,000, slightly above 
last year’s figures, after making pro- 
vision for all liabilities and applying 
$1,574,000 to write down certain 
investment values. 

Premiums and Interest received 
amounted to $47,700,000, as com- 
pared with $45,200,000 in 1932. 
Insurance in Force declined only 
4.4% to $954,411,000. 

Cash and U. S. Government 
Securities total $15,205,000, as 


compared with $7,331,000 a year 
ago. Other bonds total $85,883,000 
and stocks (mostly preferred) total 
$1,549,000. 


Actual Market Quotations of 
stocks and bonds—except U. S. 
Government Securities— were only 
9.4% below legal book values as 
compared with 12.5% at the end of 
1932. On all bonds and stocks over 
97.3% of all interest and dividend 
payments due in 1933 was actually 
received, an enviable record. 


A complete copy of the Policy- 
holders’ Annual Report, containing 
a list of the Company’s security hold- 
ings, will gladly be sent on request. 


M. A. LINTON, 
President. 


PROVIDENT MUTUAL 


LIFE INSURANCE COMPANY OF PHILADELPHIA 


Founded 1865 
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This Week: 


RESERVES 


Julian S. Myrick, Manager for the Mutual 
Life Insurance Company of New York, says 
life insurance is the most solid property on 
earth, on its record, and that record goes 
back a long time. Mr. Myrick said: “The 
Institution will continue to grow and prosper 
and serve if we will maintain our background 
and our traditions." His address is reprinted 
in part, beginning on page six, and is well 
worth reading. 


DOORWAY 


The Atlantic Life Insurance Company is 
featured on this week's front cover and their 
building is described in some detail on pages 
10 and Il. The pictures show some in- 
teresting interior views. 


* * * 
CLUFF 


Walter Cluff, educational director of the 
Kansas City Life, admits that the "World 
Owes You a Living,” but he says that out 
of his long experience he has found that 
you have to dig for it. Perhaps he'll make 
himself clearer if you will read his article 
on page II. 


Next Week: 


COMMISSION CLAUSE 


Clayton G. Hale, a practicing underwriter 
in Cleveland and a frequent contributor 
to the literature of fire insurance, presents 
a reconsideration of current methods of 
insuring property belonging to a third party. 


* * * 


POPULAR SPEAKER 


The prepared address of Frederick Rich- 
ardson, manager director of the General 
Accident, Fire and Life Assurance Company, 
which he presented before the Insurance 
Society of New York, Inc., will be published 
in The Spectator next week. 


Against Impermanence 


S our mind ranges the span of its existence and brings from 
memory’s slabs the things of other days, it must be im- 
pressed most forcibly with one quality that marks human 

affairs—impermanence. Review wherever we will, we are con- 
founded by the changes that have transpired in our short lives in 
every activity of man, in science and in history, in practice and in 
theory. The accepted traditions have been displaced; formulas 
once unchallenged no longer are even: possible of use in fields 
they once dominated. Empires and nations which in our childhood 
were regarded as impregnable, imperishable rock have fallen and 
their domains have been reapportioned. Students who learned 
their geography as late as the turn of the century would be marked 
at naught were they now to bound Europe as they were taught. 
Heroes in the expanse of our lives have been made and unmasked. 
Fate has flashed names innumerable across the firmament of star- 
dom and cast them once more into oblivion’s Lethe. 

During that time, too, in the hearts of men and women, innumer- 
able loves have chilled and perished. The ideal lovemates of the 
not so long ago have centered now on new interests their forsworn 
affections. Enterprises in industry, in commerce and in finance, 
once commanding respect and admiration, have long since been 
forgotten or become merely adjuncts to new and more virile ven- 
tures. Governments and political theories have succeeded one an- 
other in popularity and influence. 

Bridging this period in entirety, the record of life insurance has 
been one of constant advance. It has daily compounded its re- 
sources and broadened its influence and expanded its prestige. 
Every debilitating force which was effective in destroying confidence 
in other institutions has been resisted and nullified by life insurance. 
Above any human agency it stands paramount as a means to carry 
forward through life and death the material evidence of an undying 
love. Through life insurance alone, death is thwarted of its finan- 
cial wage. The income it in thousands of cases provided has main- 
tained unhampered the security and the happiness of countless 
homes. 

Secure upon its foundation, well may be its cause advanced as the 
most potent expression of man’s humanity to man. Life insurance 
is recognized generally as an essential cornerstone in the erection 
of the country’s financial structure, and so is vital and integral to a 
national independence. It follows that its stability may well be 
utilized by each individual as a cornerstone in the up-building of his 
own financial house of independence. 

Faden 
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THE STRENGTH AND CHARACTER 





Julian S. Myrick 


HE strength of life insurance de- 
largely upon two funda- 

first: the soundness of 
company investments and, second: the 


pends 

mentals 
character and integrity of company 
management in all departments. 

The history of the institution of life 
insurance in this country demonstrates 
the progressive evolution of these two 
paramount attributes to a degree un- 
surpassed by any other business. The 
evidence lies in the fact that, during 
the 91 years since the first life insur 
ance company was established in this 
country, billions upon billions of dollars, 
in constantly-increasing volume, have 
been paid out to beneficiaries and liv- 
ing policyholders. These benefits, more- 
have continued to flow without 
interruption despite the trials and 
stresses of wars, epidemics, panics, and 
depressions, while the institution has 
continued to grow in financial strength 
and security. Vividly fresh in the 
minds of all of us is the experience of 
the past four years. While some may 
question whether this last depression 


over, 


has been any greater or more vioient 
in its effects and influence than have 
many others which our country and our 
political and financial institutions have 
weathered, it is the one with which 
we have been, personally, most familiar 
and, therefore, the one which seems to 
us the most important in our history. 
During these years the splendid per- 
formance of the life insurance com- 
panies of this country, as a whole, has 
inspired renewed faith on the part of 
their millions of policyholders and po- 
tential policyholders. 

I address myself to the first point: 
the strength of life insurance as ex- 
pressed by the investment policies of 
the companies. Let us consider for a 
moment some of the major considera- 
tions and principles which guide life 
insurance investments and _ through 
which the extraordinary success of the 
business has been accomplished. 

(1) Sarety. Security of principal is 
the paramount requisite in the invest- 
ment policy of life insurance funds. 
The companies, on the whole, therefore, 


OF LIFE 
INSURANCE 


Excerpts from an Address Delivered 
at the Sales Congress of The Life 
Underwriters’ Association of the 


City of New York 


By JULIAN S. MyRICk 


Vanager. Mutual Life of New York 


have long and consistently followed the 
conservative practice of investing only 
in the highest types of holdings such 
as first mortgages and the securities 
(chiefly bonds) of the fundamental in- 
dustries of the country. Life insurance 
funds are also safeguarded by legisla- 
tive enactments regulating their invest- 
ment. 

(2) Yietp. Adequacy of yield is of 
great importance. In order to meet 
policy obligations, it is essential that 
the companies secure a minimum yield, 
usually 3 or 3.5 per cent, which is as- 
sumed in determining premiums. Above 
this minimum, it is desirable to obtain 
the greatest return consistent with 
safety of principal in order that the 
cost to the insured may be as low as 
possible. The efficiency of life insur- 
ance investments is evidenced by the 
record of a long period of years which 
shows that investment earnings by life 
insurance companies, on the whole, con- 
pare favorably with general market 
yields. 

(3) DIVERSIFICATION. Life insurance 
funds are invested in various classes of 
securities and are widely distributed 
geographically. Such diversification en- 
hances both safety of principal and in- 
vestment yield by spreading the risk 
and by making available sufficient chan- 
nels of sound and profitable investment 
to absorb the constantly growing 
volume of funds. 

(4) DESIRABILITY OF LONG-TERM SE- 
CURITIES. For the most part, the in- 
vestments of life insurance companies 
are in relatively long-term securities. 
Thus interest earnings are uninter- 
rupted and the expense incident to re 
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s reduced to a minimum. 


investnient 


This economy is made possible because 
the necessity for liquid funds to pay 
curren! claims promptly is normally 
more than taken care of by current in- 
come ym premiums, interest, etc. 


Life insurance 
ents are so distributed that 
part, at least, can readily be turned into 
cash without sacrifice of principal. This 
is the part of wisdom to take 


(5) MARKETABILITY. 


invest! 


practi: 
care of any unusual need which might 
liquid funds, such as in the 
ease of epidemics or heavy calls by 
policyholders for policy loans or cash 
surrender values. The need of read) 
is minimized, however, by the 


arise for 


salability 
effect of maturing investments. 

The accompanying charts—compiled 
by The Association of Life Insurance 
illustrate how the invest- 
ments of a group of 51 United States 
legal reserve life insurance companies, 


Presidents 


having about 92 per cent of the assets 
of all such companies. are distributed. 

The face value of life insurance in 
United States companies today is about 
$95,000,000,000. It is interesting to 
note that no less than 70 per cent of 
the world’s life insurance was held in 
this country in the year 1930, the last 
year for which such statistics are avail- 
able. 

I think these figures alone prove how 
the people of the United States regard 
their life insurance companies and it is 
a tribute to the work that has been 
done by the company executives, In- 
surance Commissioners and the agents 
in the field in building up this great 
cooperative enterprise. 

The institution of life insurance has 
along history of character, honest deal- 
ing, and unselfish service to its policy- 
holders, and this has been a great 
stabilizing influence upon the financial 
development of the country. Sound 
actuarial sound selection of 
policies, and conservative management 
of agency problems all have been fac- 
tors in the growth and security of the 
companies. The institution will 
tinue to grow and prosper and serve if 
we maintain our traditions and our 
background. 


science, 


con- 


I want to pay my tribute to the home 
office officials, from the highest to the 
lowest, who regard their positions as 
public trusts, who are our friends and 
who are working constantly with us 
to better our business and to serve the 
public. We gentlemen in the field are 
but the representatives of the com- 
panies serving the public. It is our 
duty, just as much as theirs, to safe- 
guard the public interest, to see that 
contracts are wisely and properly sold, 
to be keenly alive and active to the 
progress which is being made by our 
companies as well as the 
ther companies in the Institution. If 


respective 
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DISTRIBUTION OF LIFE INSURANCE INVESTMENTS - BY CLASSES - 1906 - 1933 
(51 United States Legal Reserve Companies) 


December 31, 1906 
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we, as agents, misrepresent our com- 
panies, we misrepresent the institution 
as a whole and it is our duty and a 
part of our daily work to improve the 
institution in every way possible. 


CONSERVATION 
In these sales congresses we find 
nothing but methods of how to sell new 
policies, how to increase the business 
and there is nothing on the program to 
show and to teach and to educate us as 
to how to conserve business that is al- 
ready on the books. 

If the institution of life insurance is 
properly to serve the public, to give 
insurance at the lowest possible cost, it 
is necessary for everybody in the life 
insurance accept a big 
broad conception of the insurance policy. 
There are two very important prin- 
ciples to recognize: (1) a policyholder 
should keep his insurance in force as 


business to 


long as it is possible; (2) He should 
endeavor to live as long as he can. We 
should not tolerate nor have any 
sympathy for the insurance 
who bases his solicitation upon the ad- 
vice to cancel existing contracts in 
whatever company he may find them 
because the policy has a loan or it is 
possible to surrender it for cash. This 
is commonly called “twisting.” It is 
an indefensible practice, actuarially and 
morally unsound and the sooner every- 


solicitor 













December 31, 1929 
giGAGES 42.0% | 
A 
S = 
Other \ \ 
/ Mortgages \ 







30.0% 
Farm ‘. 
Mortgages ~*~ 


12.0% \ 
i . 





























orner 18 i = 
pamitted wast > 
5.3% Railroad Bonds t 
\ and Stocks = 
\ "a, ~ 
Policy Loans 3. 17.7% Ika 
‘ and Premium oc \ c 
\ Notes o% S \ A 
* o3° / = 
Bee SF 
ve A 
Ra 
i 
December 31, 1933 
< 32.6% - r 
nok 
Ay Other 
Mortgages 
24.7% “4 
io] 
Farm af -) 






Mortgages 
7.9% 


Railroad Bonds 
and Stocks 











OUbe®, ets 
“ ‘ 
Admit'ste 








Policy Loans 
and Premium 

Notes 
17.7% 







business 


insurance 
adopts this point of view the better it is 


body in the life 


going to be for the business. 

Anyone connected with a life insur- 
ance company must realize how through 
the years we have been responsible for 
inducing the 63 million policyholders 
in ways of thrift and saving—to build 
up their reserves in life insurance con- 
tracts that tneir 
families in the event of death, serve to 
protect the insured in the event of 
emergencies especially those such as we 
have just gone through, and finally, if 
the policies have been allowed to stay 
in force, to provide for an old age re- 
tirement. We like to feel that the life 
insurance companies are a great res- 
ervoir for the investment of funds to 
provide for the three emergencies just 
mentioned; they are great public in- 
stitutions owned and controlled by the 


serve to protect 


great body of policyholders, privately 
managed by trustees and officers who 
have given long and faithful 
to the interests to which they have de- 
voted almost their entire lives, always 
under the supervision of the state and 
we, the agents in the field, are just as 
responsible for our fiduciary trust as is 


service 


anyone else in the business and must 
always be active and alive to the pro- 
tection of our policyholders’ interests 
in whatever company we find them 








W ith 


The LaGuardia Plan 


HE proposal regarding unemploy- 

ment insurance made by Mayor La- 
Guardia New York City will receive 
wide consideration. Briefly stated, he 
proposes that a tax be placed upon 
every employer without restriction and 
without any exemption whatsoever. In 


ldition he believes a part of the money 


necessary to provide a fund adequat 
for the requirements which might be 
made upor hould be raised by means 
of a small tax of a few cents from 
every person employed, regardless of 


the nature of employment, or by whom 
employed. His plan provides that the 
Federal tax collected by Federal 
should be 
ly to the localities o1 
lected for the administration of the un 


agencies turned over entire 


states where col 


employment fund insurance system. 
Mayor that 
along with the administration of such 


LaGuardia also asserts 
an unemployment insurance fund there 
should be under the same jurisdiction a 
system of employment offices in orde) 
to retain complete control of unemploy 
ment and to direct all employment to be 
obtained from such 
that municipalities 
have the right to call upon beneficiaries 
of the system to render service on civil 
works to the extent of the insurance 
This, he believes, 


sources. He says 


and states would 


benefits they receive. 
would carry out the idea of the present 
Federal civil works plan, would remove 
every semblance of a dole and would 
establish the opportunity, if properly 
locally administered, of productive work 
for every cent expended. By having the 
supervision of the system entirely un- 
der the control of the Federal govern- 
ment with local administration in cities 
through the medium of existing munici- 
pal agencies he holds that the danger 
of the creation of a large additional 
army of Federal employees would be 
avoided. 

Ae we have said before, The Spec- 
tator has come to the conclusion, based 
upon a somewhat extensive study of the 
situation and a canvass of authorities 
that 
surance is one type of 


on the matter, unemployment in 
insurance that 
cannot be conducted by the insurance 
companies as they are now organized 
Whether or not Mayor 
LaGuardia’s plan would prove the best 


insurance 


and regulated. 


method for conducting such 
and there is an ever growing feeling 
that 


evitable 


unemployment insurance is in 
there may be considerable dif 
ference of opinion. He has presented 
it for the consideration of the United 
States Mayors 


consideration is thus assured. 


Conference of and its 


wide 


Such consideration by state execu- 
tives and others may well bring to light 
facts and proposals which might show 
the need and value of changes in the 
plan as outlined by Mayor LaGuardia. 
But there is at least one feature in con- 
nection with his argument for the plan 
the common sense of which few would 
deny. He says that the cost of the ex- 
penditure for such an unemployment in- 
should be met concur- 
year should not be 
passed on to future years or future 
thereby increasing nation- 


surance fund 


rently each and 
generations, 
al, state and municipal debts and pro- 
portionately decreasing each year the 
That, he 
is one reason why the present 


ability to meet the situation. 
asserts, 
methods are costly and unsatisfactory. 
And the truth, of 
which all of us during the past three 
years have grown more and more con- 


mayor expresses a 


scious, that, in some way, in some fash- 
ion the problem of unemployment must 
eventually be settled. 


The Agents’ Code 

T was hardly necessary to include in 

the announced Na- 
tional Association of Insurance Agents 
to be held the first three days of next 
week at statement that 
among the topics for discussion would 
be the code of fair competition for in- 
surance producers. Since that code was 
filed with the N.R.A. at Washington 
about three months ago there has been 
concerning it, 
the discussion 


program of the 


Louisville the 


discussion 
though a great deal of 
has never appeared in print and there 
has been no public hearing on it. It is 
true that there has been at least one 
informal conference at Washington con- 
cerning the code when on Feb. 20 state 
officials, representing the 
committee of the National 
Convention of Insurance Commission- 
ers, met in that city and discussed in- 
surance conditions with General John- 
N.R.A. Administrator, and Divi- 
sion Administrator A. D. Whiteside. 
But even this could hardly be called a 
definite movement toward effecting the 


no lack of 


insurance 
executive 


son, 


code. 

What the discussion of the code filed 
by Secretary-Manager Walter H. Ben- 
nett in accordance with the action of 
the National Association at its annual 
meeting in last October will 
produce we do not While there 
arguments in 


Chicago 
know. 
be advanced 
of the proposed code we shall 
surprised if also 
heard voices by no means to be disre- 
And, while 


we are not attempting to foretell what 


may many 
support 
not be there are 


garded in opposition to it. 


the Editors 


the womb of time, we confess we 

hall not be greatly surprised if this 
code finally passes, if not quietly, at 
least thoroughly, into oblivion. 


} 
Hes in 


National Fire Waste Council 


HE spring meeting of the Nationa] 

Fire Waste Council to be held at 
Washington March 30, will again cal] 
attention to the splendid work done by 
this most worthwhile organization. It 
supplies the specialized and technical 
assistance necessary to the Chamber of 
Commerce of the United States in the 
conduct of its fire prevention activities 
and for years it has agency 
for the dissemination of fire prevention 
and fire protection knowledge. The as- 
sistance the organization has given to 
business men as_ individuals 
their efforts to 
waste is not easily estimated. 

The annual fire loss in the 
States for a century has 
grace to the country. Many times the 
fire insurance companies and other or- 
ganizations that devote work and 
money to preventing such useless waste 
must grow discouraged at the apparent 
stupidity and indifference on the part 
of so large a part of the population 
whose best interest is the object of the 
efforts made to lessen the needless des- 
truction. From 1922 to 1926, inclusive, 
the annual fire loss in the United States 
than half a billion dollars 
each year. Last year the loss was 
$317,897,733, but even such an amount 
is far more than should go up in smoke 
every twelve months. 

It is the hope of the National Fire 
Waste Council and other similar organ- 
izations to educate the careless public 
to a realization of the needlessness of 
such waste and to show them how with 
only a slight attention to a very few 
simple lines of action it may be greatly 
reduced. We all should not only ap- 
plaud their motives and share their 
enthusiasm, but in every possible way 
assist in the work that is being done. 


been an 


and as 
groups in reduce fire 
United 
been a dis- 


was more 


Financial Independence Week 
LANS for the big week of educa- 
tional effort have been completed and 

by the time this magazine is in the 
hands of its readers more than one 
hundred and fifty life insurance com- 
panies will have launched cooperative 
campaigns to back up the aims of the 
program. March 19-24. A week de 
voted to an ideal for which man has 
striven through the ages—financial in- 
dependence! 
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Time 


The Life Insurance Sales Research 

jyreau of Hartford completes and 
ends to its member companies a 
.omprehensive survey on the prob- 
em of rewriting business and current 
methods of coping with it. 





William J. Sieger, superintendent 
of agencics, and James M. Webb, 
claims manager, of the Bankers Na- 
ional Life Insurance Company of 
Jersey City are elected vice-pres- 
dents of the company. 








An agreement under which the 
home office payroll of the Conti- 
rental Life Insurance Company of St. 
louis will be reduced pending the 
outcome of Superintendent O'Mal- 
ley'’s suit against the company seeking 
to have it permanently enjoined 
from doing business, declared insol- 
vent and dissolved, is approved by 
the court, which also permits Pres- 
dent Mays to send out at his own ex- 

pense his statement of the company's | 
condition as of Dec. 31, 1933. 





C. F. O'Donnell, formerly vice- | 
president and general counsel, is 
elected president of the Southwestern 
life Insurance Company of Dallas, 
Tex, succeeding the late T. W. 
Vardell. 





The actuarial firm of Woodward, 
Fondiller, Ryan & Sharp of New York 
is dissolved, and Richard Fondiller 
announces the establishment of his 
own actuarial firm under the name of 
Woodward & Fondiller, Inc., while 
Jonathan G. Sharp and Evelyn M. 
Davis, who were members of the dis- 
solved organization, form a new 
partnership with Edward H. Hezlett 
under the name of Woodward, Ryan 
Sharp, Davis & Hezlett. 





The Royal-Liverpool groups an- 
nounce the appointment of Ben- 
jamin F, Weaver to the position of 
assistant manager of their Pacific 
Coast department. He has been 
occupying a similar position in the 
Atlanta department of the Royal 
group. 





C. W. C. Tyre is appointed man- 
ager for Canada of the Phoenix As- 
surance Company to succeed J. B. Pat- 
terson, who is retiring on April | after 
many years of service. 





E C. Bowen, secretary of the ac- 
cident and liability department of 
the Aetna Life Insurance Company, 
is elected chairman of the governing 
committee of the Bureau of Personal 
Accident and Health Underwriters at 
the annual meeting of the organiza- 
tion in New York. 





William L. Bates, Frank E. O'Brien 
and Harold K. Remington are elected 
secretaries of the Fidelity and Cas- 
valty Company of New York, casualty 
member of the America Fore group. 








The Indemnity Casualty Company 
of America, which was organized in | 
1929, is taken over by the Pennsyl- | 
vania Insurance Department under a 
Dauphin County court order. 
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SOUNDINGS] 


_—————By ROBERT WADE SHEEHAN——————' 








PART from the imposing arguments of 
learned counsel who have cited the 
legal imperfections of the proposed 

Federal municipal bankruptcy legislation 
now pending befor the United States Senate, 
it would seem, from a common sense view, to 
be an open and shut case. And the case is 
overwhelmingly against the enactment of the 
proposals into law. 

Even if it were not possible to prove that 
defaulting municipalities are the responsi- 
bility of the state and that, in fact, the great 
mass of securities and other indebtedness of 
municipalities is not in default; and even if 
opponents of the legislation were stripped of 
practically all the immense weight of tech- 
nical evidence that clothes their plea, the 
proposition would still fail of justification in 
the eyes of sensible men. 

Civic pride should blind no man to the 
knowledge that of all governmental units the 
municipality is the least equipped to resist 
the traditional temptations of irresponsibil- 
ity, demagoguery and corruption. Voters 
who are circumspect about their own per- 
sonal obligations would be sorely pressed if 
faced with the choice of tax maintenance or 
repudiation. Instead of relieving a small 
minority of sufferers the bill would openly 
invite the great majority to pursue the same 
unbusinesslike ways which have caused the 
issue to be raised. 

To attack the worth of municipal securi- 





ties, as this bill surely does, is to strike a 
body blow at a vast group who represent the | 
best resources available to this country in a 
sane struggle for recovery. 
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Tide 


Despite the direct threat of a 
Presidential veto, the House, by a 
vote of 295 to 125, on Monday passes 
the Patman bill for immediate pay: 
ment of the soldiers’ bonus through 
the issuance of $2,200,000,000 in 
United States notes, sending the 
measure to the Senate, where it faces 
the defeat met by similar legislation 
two years ago. 





The Navy Department completes 
the draft of a bill providing $30,000, 
000 for an almost immediate start of 
building operations on twenty new 
warships and a sizable addition to 
its aircraft strength on the expecta- 
tion that the Vinson treaty navy 
authorization bill will be transmitted 
to the White House this week. 





The market value of bonds listed on 
the New York Stock Exchange _in- 
creased $579,554,613 in February, fol- 
lowing the advance of $1 402,708,943 
in January, and one of $681,154,991 
in December, making the total market 
value $36,843,301,965 on March | for 
the 1,563 bond issues aggregating 
$41,736,973,011 par value listed on 
the Exchange at that time. 





Composite average of 70 indus- 
trials on the New York Stock Exchange 
for the week ended March 10, 1934, 
according to the New York Herald 
Tribune, closed Monday at 130.51 and 
closed Saturday at 129.59. 





Composite average of 30 rails for 
the same week closed Monday at 
41.41 and closed Saturday at 40.60. 





Composite average of 30 bonds on 
the New York Stock Exchange for the 
same week closed Monday at 93.04 
and closed Saturday at 93.65. 





The scheduled rate of steel opera- 
tions for the country as a whole this 
week is 46.2 per cent of capacity, 
according to the American Iron and 
Steel Institute, which compares with 
47.7 per cent a week ago and with 
39.9 per cent a month ago. 





Wheat prices showed little change 
on the Chicago Board of Trade last 


week. 





Cotton futures last week, in rather 
featureless trading, fluctuated over a 
range of only I7 to 26 points and 
closed | point higher to 4 points 
lower than a week ago. 





Loadings of revenue freight for the 
week ended March 3 made a total 
of 604,137 cars, which was 30,766 
cars, or 5.4 per cent, more than the 
preceding week, and 122,929 cars, 
or 25.5 per cent, more than for the 
corresponding week last year. 





Retail food prices rose 2.4 per cent 
during the two weeks’ period ending 
Feb. 13, according to the Bureau of 
Labor Statistics, being the fourth con- 
secutive increase over a two months’ 
period and placing the general level 
at 108.3 per cent of the 1913 average 


| of 100, as compared with 105.8 per 


cent on Jan. 30 and 105.2 per cent 


on Jan. 16. 








Home Office 


t ( I e bDullding Atla B Idi 
I e | irance ( mpany Ss one ul INgS 
} | ng ructure 
I hmor Va., 1 ng 10 stories above f 
t ri i Main and Sixtl O 
Street n the midst of the financia 


pping areas of the ci 


Distinction 


Brey hye ippet windows of the 
lit may be obtained an extensi 
this beautiful Southern cit) ! MUNIN 
yy er he historic James River as it ‘ ° 
cs peacefully to the ocean, washing The Atlantic Life 
. A , 
! t winding course the shores of 
t I I f the fin Ri *h | 
‘ town ianad, ft it oO 1 st 
! ind, the site of the i ichmond, 
permanent English colony in America. 
N t ! ther r I S M4 
ee ee a oe ee V rginta 
Capitol Building (designed by Thomas « 
ir rson), the City Hall, the Federal ull 
Reserve Bank, a number of hotels, and 
he promine! fice buildings of Rich the medical and dental men of the city. 
ond The occupancy of the structure by its 
The building was constructed a num- present owner, Atlantic Life, in May 
! f yea wo, on the site of the of 1923, therefore occasioned a momen- 


Y. M. ¢ = 


top floor for the Richmond Chamber 


tous exodus of the Chamber of Com 


to provide quarters on 


merce and the professional men_ to 


f Commerce, for which body a spacious quarters in other buildings of Rich 
iuditorium was provided, and also to mond 
provide adequate accommodations for Of the 10 floors of the structure, a 





SOME INTERIOR VIEWS 


Graph-o-type and Duplicating 
Machine-~ in Addre--ograph 
Division. 


Benes ee 


TE_VERCPIVIVAG 
*aitt 


3 


Clerks Operating Hollerith Sorting and Tabulating 
Machines in Statistical Division. 


Handling of Premium Notice 


Plate Records in Addresso- 


graph Division 


Clerks of Central Correspondence Division 
Using Ediphone Transcribing Machines 


portion of the first and fifth floors, a) 


all space on the sixth, seventh, eight} 


ninth and tenth floors, is required | 
Atlantic Life for housing variou 
departments. The small space remai; 


ing, not needed by the company at pre 


ent, is rented to prominent busines 
firms and welfare organizations, 

The various departments of the eo) 
pany present to the visitor an appea 
unce of systematic efficiency. An aut 


matic interior telephone system pr 


vides means of instant communicatir 


between offices. The latest types of me 
chanical labor-saving devices are in us 
resulting in a maximum of productiy 
accomplishment at a minimum of tim 
effort, and expense. 

dictatior 
thus facilitating the important matt 


Ediphones are used for 
of correspondence with the man in th 
field. In the premium collection and p 
icy disbursement department are fow 
machines, almost 


tabulating uncann 


in their remarkable operations, an 
penny in as 
totaling th 


which an 


always accurate to the 


sorting, tabulating, and 


thousands of items for 


——— 
eS 


; 
* 
— 





Clerks Approving Applications for Issue 
the Underwriting Department. 








Office of Medical Director and Secretaries in 
the Underwriting Department. 
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ounting must be made. Addressograph 
t is in use for communicating 
vith the thousands of Atlantic policy- 
holders. The Dupligraph machine is of 
especial value in facilitating the cir- 


equipm« 


larization of policyholders in specified 


geographical areas. 

Visitors to the home office are uni- 
yversally impressed by the speed and 
eficiency with which daily operations 
are conducted. A spirit of enthusiasm 
among the officers and employees is 


everywhere in evidence, all of them con 
fident that Atlantic Life is the best in- 
surance company for which one could 
wish to work. 

Field men, after a trip through the 
ompany’s departments, take away with 


them the knowledge that they are mem- 


bers of an efficiently conducted or 
ganization, in which every one bends 
his best efforts to facilitate the han- 


dling of business and to cooperate to 
the utmost with the man who carries 
the rate book and the 
sage of life insurance. 


spreads mes- 
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home 
Itlantic Life In- 


Imposing exterior view of the 
office building of the 
surance Company, Main 


Streets, Richmond, 


and Sixth 


Va. 


THE WORLD Owes YOU 
WHAT YOU EARN 


Opportunities, Responsib ilities 
and Your [ob 


By WALTER CLUuFF * 


u HE 
true only in the sense that it af- 
fords you the opportunity to 

work and earn. Your reputation, as a 

man, suffers in proportion as you over- 

look that opportunity, for your friends 
and society in general demand that you 


do your 


world owes me a living” is 


best. 


Advantageous Position 
Surely, the world owes you a living, 
and a good one at that, for you are en- 
gaged in one of the best businesses in 
the world, the most lucrative, consider 
ing your preparation and investment, a 
business that offers you the opportunity 


of satisfying your greatest ambition 


and of demonstrating that you are 
Worth more than just the space you 
occupy. 

Now, look at it from the other side. 


If the world owes you a living, and it 
does, the world” 
“Much misconstruction and bitterness 
are spared to him who thinks naturally 
upon what he others, rather 
than what he from 
them.” Shouldn’t you be concerned more 


what do you owe 


owes to 


ought to expect 


* Aut} 


ff “Life Underwriting Efficie: 
ind “The Spirit of Life Underwriting.’ 
} >? 
( Sf atoy Ma / 1d 1934 


with what you should do, what you owe 
society, what excuse you can offer for 
rather than with 


being in existence, 


what the world and society owe you? 


The very nature of your business as 
a life insurance representative and the 
opportunity that it places in your hands 
upon the responsibility of 
proving that you are worth while. Do 
your stuff, then, show your mettle, get 
Puttering and planning get 
Only intelligent thought 


lays you 


Into action. 
you nowhere. 
converted into action counts toward re 
sults. 

If the living the world owes you is 
voing to come to you, if the opportunity 
your job offers you is going to be ac- 
cepted, if the responsibility your work 
lays upon you to prove your worth is to 
then will get into 
action, show your mettle, do your stuff, 


than you did yesterday, 


be shouldered, you 
better today 
better tomorrow than you did today. 


Get a Good Living 
Don’t just claim the living, get it, get 
Don’t just fill up space, 
your worthiness. Don’t shirk the 
responsibility your job offers, assume it 


one. 


at good 


prove 


gladly, discharge it courageously. Don’t 
let the day’s glorious opportunity slide 
by unobserved, grasp it, improve it. 

All 
time now to get busy, to show action, to 
do your stuff. Throw off the sluggish- 
that winter Attune 
vourself to the restless reawakening of 


of this simply means that it Is 


ness has induced. 


springtime, and, to carry this ornate 


fustian a little further, let the sap of 
enthusiasm pound through your 
that the buds of hope and ambition may 
swell and burst into the fragrant blos- 


accomplishments. 


veins 


soms of gratifying 
Then, the world will owe you a living, 
a good one, and you'll prove your right 


to be. 





FIFTY YEARS' SERVICE WITH THE PRUDENTIAL 





D. A. McIntyre, supervisor of office machines and forms, Prudential Insurance Com- 


pany 


of America, who retired recently after fifty years of service in the home offices, 


at Newark, N. J. 
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TWENTY -SIXTH ANNUAL EDITION 


~ &* & & © we we &e we we 


It is Compact . . . Comprehensive . . . Con- 
venient . . . and Up to Date in every feature 
presented. 


It gives immediate answers to all questions 
on rates, net costs, surrender values, special 
policies, etc. 

It supplies you with information with which 
to substantiate every sales argument, and is 
the ideal reference book for every progres- 
sive agent. 


HANDSOME FLEXIBLE BINDING 
CONVENIENT VEST POCKET SIZE 


List price $2. Write for Special 
Company Prices 


SPECIAL FEATURES 


Rates Arranged by Age of Issue 


Complete Dividend, Surrender and 
Net Cost Information Arranged 
by Companies 


Special Feature Policies 
Annuity and Single Premium Rates 
Synopsis of Policy Provisions 
Double Indemnity Features 
Incontestability 
Companies Writing Sub-Standard 
Non-Forfeiture Provisions 
Companies Writing Non-Medical 


Disability Provisions, and Companies 
writing $5 and $10 per month benefits 


Illustrated and Actual Dividend Scales 


Rates of Interest Paid on Funds Left to 
Accumulate and Proceeds of Policies 


How does current reductions in dividends 
affect ultimate net costs? See 1924-1934 
net cost records 


INDUSTRIAL RATES 
on more than 50 companies 
Infantile and Intermediate Rates 


Industrial Policy Provisions 


Net Premium and Reserve Values on 
Ordinary, 20-Pay, and 20 Year Endow- 
ment Forms, Ame. Ex. 3% and 314% 


c;e2ee8c OSB e Ve SRR Ae eee Se 
THE SPECTATOR COMPANY, Publication Office 
N. W. Cor. 56th & Chestnut Sts., PHILADELPHIA. 


Se that there may be one each for all my men and the brokers 
reporting to this office, please ship me as soon as published 


ceeene copies of the 1934 LIFE AGENTS BRIEF. 

 pekedatediesdscconeudeie sad aus eas nameen 
RE ccvanencanieed bak ceabiedws,.<epeeuseeanse wees 
_: ; SUPPTTeTeTTLTTTTeTe Tree rete STATE .ccccccccs 
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Group Meeting Plan of New York 
Sales Congress Draws Record Crowd 


Sixteen Individual Meetings Featured; President Mulligan Suggests 
Move for Broadening Scope of Association Effort; Program 


Arranged by Lloyd Patterson 


By RateuH REED WOLFE 


The fourteenth annual one-day sales congress of the Life Under- 
writers Association of the City of New York., Inc., was held last 
Thursday at the Hotel Pennsylvania. The unusually large attendance 
signified interest in the affair by arriving early and remaining late, 
for in addition to the addresses which made up the afternoon’s pro- 


gram there were sixteen group meet- 
ings, many of which were so largely 
attended that there was standing room 
only and none too much of that. 

Lloyd Patterson, chairman of the 
sales congress, presided at the morning 
session at which, following a session of 
music and singing, President of the 
Association Frank J. Mulligan spoke 
on “Now We’re Going Somewhere.” 
Mr. Mulligan looked into the future 
and among other things suggested cer- 
tain changes in the set-up of the As- 
sociation that would result, if adopted, 
in providing what might be termed an 
upper and lower house in the manage- 
ment of its affairs. 

Julian S. Myrick, manager for the 
Mutual Life Insurance Company, led 
off the afternoon’s program with an 
address on the “Strength and Char- 
acter of Life Insurance.” Mr. Myrick’s 
address in part appears in another part 
of this issue. 

Theodore M. Riehle, of the Riehle 
Agency, New York, of the Equitable 
Life, spoke on “Primary Selling Prin- 
ciples” and insisted that the advice he 
gave would consist mostly of bromides 


since that was all he knew. He said 
that the insurance business has its 
economics, its philosophy and_ its 


mechanism of selling, but that he would 
only discuss the mechanics of selling. 
He said the three chief purposes of the 
insurance agent might be said to be to 
make a living, to make a profit and to 
have a little fun in the process. 

Albert E. N. Gray, assistant secre- 
tary of the Prudential Life, aroused 
much enthusiasm by his address on 
what he called “Let’s Get a Picture 
We Can Understand.” He asserted 
that it was time for the average insur- 
ance life underwriter to stop talking so 
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Frank J. Mulligan, President 


much about his “profession” and turn 
his attention to learning his trade. He 
explained that there was no such thing 
as a perfect policy for all clients but the 
need of the client and his ability to pay 
the premium must be the great de- 
(Concluded on page 17) 


Arthur Coburn 
Elected Vice Pres. 

Arthur Coburn, vice-president of the 
North American Reassurance Com- 
pany, New York, and former president 
American Institute Actuaries, was 
elected vice-president Southwestern 
Life, of Dallas, on Monday. He will 
assume new duties here immediately. 


Over 1,000,000 Policies 
“Not-Taken” in 1932 


Research Bureau Makes Study of 
This Source of Loss to Life 
Companies for 12 Months 


HARTFORD, CONN., March 12—More 
than one million life insurance policies 
written in the United States during 
1932 were not taken up by the appli- 
cants. The cost of issuing these policies 
ranged from $5 to $10 each, depending 
on whether or not a medical examina- 
tion had been made. Charging back a 
not-taken fee to the agent did not pro- 
vide a reliable check on the number of 
eases which were not placed. This 
check was best maintained by carefully 
kept records, by separating additional 
and alternate policies from other not- 
taken business and by insisting that 
some cash settlement be made at the 
time the application was completed. 

These are some of the facts brought 
out in a survey of not-taken business 
just published by the Life Insurance 
Sales Research Bureau and sent out 
to its member companies. Data for the 
study was gathered from eighty-one 
companies, members either of the Re- 
search Bureau or the Life Office Man- 
agement Association, which had in 
force over 85 per cent of the life busi- 
ness in the United States and Canada. 

Taken as a whole the group which 
reported, it was found that 20 per cent 
of the total number of policies issued 
during the year were not taken. These 
policies covered 27 per cent of the total 
face value of all the policies, which in- 
dicated that there was a ‘higher rate 
among the larger policies. 

“Not-taken business is a direct loss 
to life insurance companies,” says the 
Bureau in stating the basic problem. 
“Up to some rather indefinite point, 
the loss may be justified as a selling 
cost. When we realize, however, that 
for every four policies paid for there 
is at least one issued but not taken the 
seriousness of the problem becomes 
evident. 

“During 1932 there were approxi- 
mately four and one-half million new 
Ordinary policies paid for in _ the 
United States. This means that there 
must also have been over a million other 
policies issued but not taken. When we 

(Concluded on page 20) 
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Life Sales Gaining 


In Rural Districts 

Farme. and their families, and 

isewives il mall towns, together 
vith factory workers, are shown to be 
buying more life insurance in a nation 
wv icle irvey recently conducted by the 
American Service Bureau in behaif of 
member companies of the American 


December 
10,000 
ndividuals, 1135 were farmers. In De- 
1932, there were but 990 farm- 


Among 
than 


Life Convention. 


buyers numbering more 


a similar group, while last July 


they numbered 1039. Country house- 
wives buying life insurance have also 
increased from 198 in December, 1932, 
to 232 in July and 251 the December 


just passed. 


In manufacturing industries there 
increase in the 


insurance 


marked 
buyers of life 


has been a 
number of 
since December, 1932, when there were 
but 287 workers among each 
10,164 insur- 
ance In July the number advanced to 


371 and in December, 1933, there was 


factory 
purchasers of new life 


a further increase to 405. 
including 
Federal, state, county, and city work- 


Government employees, 
ers, numbered 364 as against 316 in 
December, 1932, and 350 in July. 

Of the total number of cases studied 
in December, the survey shows 62 per 
6306 of the total, to be en- 
Of the grand total, 
carried some previous in- 


cent, or 
tirely new buyers. 
S per cent 
surance in the company to which the 
new application was being submitted. 


Great American Life, 
San Antonio, Texas 


Entering upon the fifth year of op- 


eration, the Great American Life In- 
surance Company, San Antonio, Tex., 
presents an annual statement for the 


year 1933 which emphasizes some very 
material gains. For example, total ad- 
mitted assets increased 43 per cent over 
the previous year; surplus gains of 173 
per cent are noted and the ratio of as- 
sets to policy reserve liability is given 
as 304 per cent. 

The total assets of the company are 
now listed at just over a million dol- 
half of the total in 
state, 


lars with almost 


United States Government, 


county and municipal bonds. Real es- 


tate owned, including the home office 


property, amounts to $263,933.29. 
Loans to policyholders at the end of 
1933 $38,861.28. Heading and 


dominating the liabilities of the com- 


were 


pany is the item of life insurance re- 
serves, which total $329,509.97. Capital 
stock and surplus is carried at $606,- 
396.23. 

The Great American 
erates in six states and has approxi- 
mately 100 state of 
It wrote approximately six mil- 


Life now op- 


agencies in the 
Texas. 
lions of new business during the past 
year and reports the best operating ex- 
pense for that period of any time since 
organization. The company is the only 
old line legal reserve company operat- 
ing in San Antonio, and President 
Charles E. Becker states that he ex- 
pects to see the company increase its 
capital and surplus to one million dur- 
ing the next two years. 


Addresses C.L.U. Group 


Herbert M. Woollen, president of the 
American Central Life Insurance Com- 
pany, Indianapolis, was the guest 
speaker at a meeting of the Indianap- 
olis Chapter of Chartered Life Under- 
writers held at the American Central 
Life Home Office, Feb. 26. Members 
joined in a round-table discussion of 
current life insurance problems. 
Howard E. Nyhart, president of the 
chapter, presided. 
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Provident Mutual Life 
Shows Gain in Assets 


Assets of the Provident Mutual Life 
Insurance Company of Philadelphia at 
the end of 1933 amounted to $268,225. 
000 an increase of $6,838,000 during 
the year, M. A. Linton, president of the 
company, stated in his report to policy. 
holders. General contingency reserves 
increased slightly to $18,308,000, after 
deducting $5,212,000 for policyholders’ 
dividends for the year 1934 and making 
provision for all liabilities. “The year 
1933 records a number of events which 
were discouraging at the time they oc- 
curred but which now in the retrospect 
may well be looked upon as part of the 
readjustment leading toward recovery,” 
Mr. Linton said. 

The amount of insurance the com- 
pany had outstanding at the close of 
1933 was $954,411,000, which represents 
a decrease of only 4.4 per cent from the 
figure for the previous year. New in- 
surance amounted to $71,500,000 or 75 
per cent of the figure for 1932. “In 
appraising this figure it is important 
to keep in mind that the company has 
discouraged the writing of new insur- 
ance to replace outstanding life or en- 
dowment insurance,” Mr. Linton said. 

“Reflecting the improvement in the 
general situation cash de- 
mands upon the company in 1933 on 
account of cash values and policy loans 
was $9,511,000 as compared with $17,- 
270,000 in 1932, which was the peak 
year,” Mr. Linton said. “Despite the 
fact that the partial moratorium had 
been almost completely removed, the 
figure for the last quarter of 1933 was 
$2,087,000, the smallest amount for the 
last quarter of any year since 1928— 
an encouraging indication of improved 
economic conditions. At the end of the 
year 1933 the company held cash of 
$5,118,000 and United States Govern- 
ment securities valued at $10,087,000, 
a total of $15,205,000 as compared with 
a total of $7,331,000 a year ago.” 


economic 


Discussing annuities Mr. Linton said 
their popularity has continued to grow. 
“New annuity contracts on the single 
premium and annual premium forms 
paid for during the year provide for 
future payments to annuitants of $1, 
095,000 per annum. 

Other facts concerning the company’s 
activities during 1933 as reported by 
Mr. Linton were: Payments to policy- 
holders which were about the same 4s 
in 1932 amounted to $35,000,000 of 
which $8,488,000 was for death claims. 
Premium and interest receipts totaled 
$47,700,000 against $45,200,000 in 1932. 
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Prudential Weekly Record 

Observes 40th Anniversary 

Forty years of service to the field 
men of the Prudential Insurance Com- 
pany of America is observed this week 
by the “Prudential Weekly Record.” 
This publication was first issued on 
March 12, 1894, and consisted of only 
four pages. Two years later the num- 
the 


ber of pages was increased and 
present size of the paper adopted. 


Since 1930 it has comprised 12 pages 
each issue. 

Commenting editorially on the his- 
tory of the paper, which now has a cir- 
ulation of approximately 29,000, 
Ernest W. Porter, the Prudential’s 
Editor of Publications, said: “The aim 
has been to make the contents of the 
Weekly Record educational and _ in- 
spirational. In every number, besides 
the various lists showing rankings of 
superintendents, assistants and agents, 
there are articles from successful field 
representatives, describing plans which 
they have found workable and profit- 
eble. In the preparation of this mate- 
rial we have ever been impelled by the 
desire to help the men in the field. It 


has been our endeavor to make the 
paper one to help agents to progress, 
realizing that while an idea is im- 
portant, the way it is conveyed is 


equally important. Hence we have tried 
to speak in language that will be easily 
understood. 





Massachusetts Mutual | 

a synonym for | 

Quality and Excellence | 
in 

Life Insurance 


Massachusetts | 
Mutual Life | 
Insurance Co. 


Springfield, Massachusetts 


Organised 1851 











Jefferson Standard 
Far Ahead of 1933 


The Jefferson Standard Life reports 
that during the month of February 
twenty-two offices showed an increase 
in production over February, 1933, and 
twenty-three are ahead in production 
for the year to date. 

Total production for the year, $10,- 
145,162 against $7,922,876 the first two 
months of 1933. Paid business up to 
the first of March shows an increase 


AS | LIVE 


By Frank ELLINGTON 


magnon age a recent business meet- 


ing of life insurance managers, two 


| members were informally arguing the 


| to laziness—as 
| maintained. 


question of whether or not a new man’s 
failure to produce, within a specified 
reasonable time, was to be laid entirely 
one of the principles 
The other took the more 
charitable viewpoint and called it “lack 
of decision.” He felt that, while the 
fault is without question a grievous 


| one, still it is possible for the man to 


overcome it under proper training and 
to become a successful life underwriter. 


LIKE the latter explanation, al- 
though I would not like to be advocat- 


ing its practice generally. I mean I 


| like that way of putting the matter be- 
| cause it is certainly more flattering to 


of 55 per cent over the same period last 


year. 





[THE COMER STOME 
Srans | 
FINANCIAL | 
strucrure | 





INCOME ANNUITY”. 





GUARDIAN LIFE NEWS 


FOR JANUARY 1934 A 34% INCREASE 
OVER JANUARY 1933 IN PAID-FOR-BUSINESS. 


TWO NEW POLICIES:—THE 
MATICS” AND THE “SINCLE PREMIUM SPECIAL 


ALL OF THIS MEANS 
IN THE POCKETS OF GUARDIAN LIFE ACENTS! 


THE GUARDIAN LIFE 


INSURANCE COMPANY OF AMERICA 
Established 1860 
50 UNION SQUARE. NEW YORK CITY 


““AUTO- 


MORE MONEY 
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| life 


myself who am addicted, at times, to 
the “back to the wall” method of tack- 
ling a hard job. And I think that the 
fault is quite general, and further that 
in many lines this lack of decision or 
reluctance to start not neces- 
sarily handicap Providing of 
course, he belongs to that type of man 
who works best under pressure. 


does 
one. 


« *K * 

UT in selling life insurance? I am 

afraid not. The heights in this line 
are attained only by working under 
high pressure all the time. After a man 
has mastered the fundamentals of the 
insurance business, his one and 
only hope of survival is to make up his 


| mind to work consistently, every day 
| and all day. He may be handicapped to 


a degree by a lack of decision in the 
technique of his job—that will smooth 
up as he goes on—but woe unto him 
who lacks decision on the vital question 
of the necessity of calling on people. 


* * * 


Powipe gy ee material for another 
line of thought at that same meeting. 
When I heard some talk about “twist- 
ing.” The regular committee appointed 
to handle complaints of this nature, 
and to place evidence in the proper 
channels, very seldom obtains concrete 
information, but the rumble of per- 
sonal grievances concerning the prac- 
tice continue. I couldn’t help again 
thinking how little human nature 
changes and how thirty years ago the 
same complaints and the same pleas for 
ethical practices obtained. Greed is a 
long dying instinct, and I doubt if edu- 
cation and an appeal to an agent’s 
higher nature will do as much to elimi- 
nate “twisting” as a strict application 
of the legal remedies. 
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Charles F. O'Donnell Pacific Mutual Agencies Fidelity Managers 
Heads Southwestern Stage One-Day Campaign in Conference 
At a meecting of the directors of the On March 1, the home office agency Managers of the Fidelity Muteal 


Southwestern Life Insurance Company, 
Dallas, Tex., last Charles F. 
O'Donnell, for 


dent 


week, 
several years vice-presi- 


and general counsel, was elected 


to the office of president, succeeding 
the late T. W. Vardell. 
The new president is a graduate of 


the Texas Law School and has been 


a director since 1926 and for a number 
of years has been actively in charge of 


the company’s investment program. 


of the Pacific Mutual Life Insurance 
Company (J. H. Russell, Manager), 
in cooperation with the local accident 
agency, Paschall-Gist Company, sched- 
uled an eighteen hour drive (6:00 A, M. 
to 12:00 P. M.) for new business. On 
that day 217 applications were received 
from 88 producers totaling $28,031.00 
in premiums, as follows: life insurance, 
150 applications, $25,650.00 premiums; 
$2,380.00 


67 accident applications, 


premiums. 





the 











Choose 
Che Corner Stone 


The slogan adopted for Financial 
Independence Week—*Life Insurance 
Is the Corner Stone of Man’s Financial 
Structure’—is cogent and timely. 


But corner stones vary, ac- 
cording to the structure 
reared upon them, so that to 
be most effective such Life 
Insurance protection must 
be wisely selected to meet 


prospect. 


That is the salesman’s job and 
the more careful he is the 
greater his service not only 
to the insured but to the 
company he represents as 
well. 


Che Prudential 
Iusurance Company of America 
Epvwarp D. DurFieE.p, President 


Home Office, Newark, New Jersey 


the 


requirements of 











spent three days last week in their an- 
nual conference at Philadelphia. The 
group assembled at the head office on 
Thursday under the direction of Vice- 
President and Manager of Agencies 
Frank H. Sykes. Sessions were held 
on Thursday both in the morning and 
afternoon, during which Marshall Hol- 
combe and his Harry 
Wood, of the Life Insurance Sales Re. 
search Bureau, alternated in develop. 
ing the themes of agent prospecting, 
training and time control. Kenneth R, 
Miller, of the Bureau, also sat in the 
sessions. On Thursday evening the 
visiting managers were entertained at 
a dinner. The principal speaker was 
Dr. E. J. Cattell, nationally known as 
Philadelphia’s ambassador extra- 
ordinary. 

The Friday morning session was de- 
voted to a more intimate discussion of 
agency building, after which the meet- 
ing was thrown open to a round table 
discussion. In the afternoon, the asso- 
ciation held its regular meeting and 
election. The following take office for 
the ensuing year: President, L. A. 
Carf, Jr., New York City; Vice-Presi- 
dent, J. B. Campbell, St. Louis, Mo.; 
Secretary-Treasurer, T. M. Green, 
Baltimore, Md. 


Guardian Life 


Continues Gains 


associate, J. 


A paid-production in February that 
exceeded January’s and gave the Com- 
pany a 17.5 per cent increase for the 
first two months of 1934, is reported 
by The Guardian Life Insurance Con- 
pany of America. 

Last month’s increase in paid-for 
over the corresponding month a year 
ago, was The Guardian’s fourth con- 
secutive “best month” and the seventh 
in the eight months of the current Club 
Year, which started July 1, 1933. 


Attending Annual Meetings 


Oliver Thurman, vice-president and 
superintendent of agencies, and Virgil 
W. Samms, assistant superintendent of 
agencies, are attending the annual 
meetings of several Mutual Benefit Life 
agencies this week and next. On 
Wednesday they were both in Phila 
delphia. On Thursday Mr. Thurmat 
was in Richmond. Both will be in Nor- 
folk Friday and Saturday, in Raleigh 
Sunday and Monday and in Winston- 
Salem Tuesday and Wednesday. 
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New York Sales 


Congress 
(Concluded from page 13) 


termining factor in the policy he most 


needed. 

The final programed speaker of the 
afternoon was William B. Burruss, a 
state engineer. Mr. Burruss viewed 


the future with optimism. He asserted 
that the man who today was without 
a job and sitting on a bench in the 
park without a dime in his pocket was 
better off than his ancestors who came 
to this country, as he 
two or three hundred years ago. 


expressed it, 


Group conferences held in various 
rooms in the hotel, lasted from 10 to 
11 o’clock and considered the various 
topics, each with a leader as follows: 
“Where Will I Go?”, W. Stanton Hale, 
J. Elliott Hall Agency, Penn Mutual; 
“How Will I Get In and Stay In?”, 
Carl H. Mason, Frank W. Pennell 
Agency, State Mutual; “What Will I 
Say?”, Harry Phillips, Jr., Ralph G. 
Engelsman Agency, Penn Mutual; 
“What Will He Say?”, Charles Heis- 
senbuttel, Sisley & Company, Inc., the 
Travelers; “Shall I Program the Small 
Case?”, James A. Tyson, James A. 
Tyson Agency, Guardian Life, “The 
Woman’s Place in Selling” (a session 
exclusively for women), Mrs. Kathryn 


Ford; “Should I Specialize in Busi- 
ness Insurance?”, Edwin H. White, 
Luther-Keffer Agency, Aetna Life; 


“What More Can I Learn?”, Richard 
D. Lichtermah, Keane-Patterson Agen- 
cies, Massachusetts Mutual. 

These group conferences were fol- 
lowed by eight others as follows: 
“Whom Shall I See?’”’, Stacey K. Beebe, 
Charles B. Knight Agency, Union 
Central; “How Will I Get Out—With 
the Money?”, Arthur V. Youngman, 
Charles E. De Long Agency, Mutual 
Benefit; “What Will I Do?”, Glenn B. 
Door, Clifford L. McMillen Agency, 
Northwestern Mutual; “What Wil: He 
Do?”, George J. Kutcher, Recht & 
Kutcher Agency, Northwestern Mutual; 
“Does Income Insurance Pay?”, C. 
Preston Dawson, William H. Beers 
Agency, New England Mutual; “Sales- 
manship For Women” (a session also 
exclusively for women), Miss Emma 
Ditzler, Fraser Agency, Connecticut 
Mutual; “How Business Insurance Is 
Sold,” Leon Gilbert Simon, Equitable; 
What More Can I Do?”, Clancy D. Con- 
nell, Clancy D. Connell Agency, Provi- 
dent Mutual. 

A banquet was held in the evening at 
Which the speakers were Lewis J. 
Valentine, chief inspector of the New 
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York City Police Department, anid H. 
V. Kaltenborn journalist, traveler and 
author. William C. Bawden was chair- 
man of the banquet committee. 





Two-Month Record of 
Pacific Mutual Life 


Increases in business during the 
months of January and February com- 
pared with the same period last year 
are reported by the Pacific Mutual Life 
as follows: 

Life Insurance, 24.5 per cent. 

Annuity Premiums 79 per cent. 

Non-Cancellable Income Premiums, 
36 per cent. 


Commercial per cent. 


Accident, 27 





WOODWARD and FONDILLER, Inc. 
Consulting Actuaries 
90 John Street, New York 


Telephone Beekman 3-6799 











Financial Section 
Meeting In Chicago 


The Financial Section of the Amer- 
ican Life Convention is holding a spe- 
cial meeting at the Palmer House Hotel 
in Chicago on March 16 for the pur- 
pose of considering and discussing mat- 
ters of current interest to the financial 
executives of the life insurance com- 
panies. 

O. J. Lacy, executive vice-president, 
Minnesota Mutual Life, is chairman of 
the Financial Section and will preside 
at the meeting. The program for the 
one-day gathering will cover among 
other subjects, bonds and farm mort- 
gages. The discussion as to bonds will 
include “The Present View of Utility 
Bonds,” “Comments on Rails and In- 
dustrials,’ “Comments on Municipal 
Bonds” and “Portfolio Improvement by 
Exchange of Securities.” 


To Visit Southwest Agencies 

Floyd R. Fisher, vice-president of the 
American Central Life, of Indianapolis, 
left the home office last week for an 
extended trip throughout the southwest. 
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San Francisco Ass'n Will 
Conduct Training Course 


Sponsoring Eight Weeks of Practical 
Instruction in Life Underwriting Prob- 
lems From March I5 Until May 17 


A training course in practical life 
underwriting, to commence March 15, 
and continuing until May 17, has been 
announced by the San Francisco Life 
Underwriters Association. The course, 
ten weeks in duration, will consist of 
evening classes to be held at the audi- 
torium of the Stock Exchange Build- 
ing, free to members of the association, 
according to the announcement of the 
co-chairmen, Harold Rose, West Cvast 
Life and Edward Worth, Penn Mutual. 

Instructors and the subjects are as 


follows: “Life Underwriting as a Pro- 


fession,’” J. O. Klein, Metropolitan 
Life; “Where You Fit Into the Pic- 
ture—Qualifications for the Work,” 


Gerald F. McKenna, Penn Mutual; 
“Serving Human Needs with Life In- 
Bill Power, Aetna; ‘“Pros- 
pecting. Who? Where? How?” James 
E. Fitzgerald, Fidelity Mutual; “Per- 
sonal Organization. System — Time 
Control,” James M. Hamill, Equitable 
of N. Y.; “Policy Forms—Company 
Practices, How to Use Them,” Walter 
Pacific Mutual; “Entering 
Wedges,” Frank Bland, National Un- 
derwriter; “Presentations,” Edward 
Worth, Penn Mutual; “Objections. How 
to Handle Them,” Bill Mouser, Penn 
Mutual; “Income Services of Life In- 
surance,” Clifford Henderson, Pruden- 
tial and “Annuities. What They Are 
—How to Use Them,” Walter Williams, 
The Travelers. 


surance,” 


G. Eader, 


Erie Life Underwriters 
The annual sales congress of ihe 
Erie, Pa., Life Underwriters Associa- 
tion was held last Friday with Thomas 
Hughes, 


directing the 


president of the association, 
meeting. C. V. Ander- 
son, president of the N.A.L.U., and 
Lee D. Hemmingway, president of the 
Pennsylvania State Association, were 
addition to a number of 
insurance men. 


speakers in 
other well-known life 
Guardian Life Appoints 

Dudley Spain Manager 

The appointment of Dudley Spain as 
manager of an agency at Columbus, 
Ga., has been announced by The Guar- 
dian Life. His appointment marks Mr. 
Spain’s return to the field of agency 
management after three years of re- 
lirement. 

March 15, 1934 
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Endowment ¢ Special Convertible Term « 





WANTED... Managerial Material 


for States of New York and Ohio NEG oF 


BUFFALO MUTUAL LIFE INSURANCE CoMPANY 


Men who would make good local and disnict WF wurraze NW 
managers in various territories in New York 

and Ohio are wanted by this 62 year old company... 
as agents. Write in confidence with details of experience to 
E. Parker Waggoner, Superintendent of Agents, Buffalo, N. Y. 


18 POLICIES—BIRTH TO AGE 60 « Whole Life Special « 20 Payment Life Special « Multiple Option 
Life and Annuity © 10 and 20 Year Modified Ordinary Life « 10 and 20 Year Family Income ¢ Endowment 
at Age 6S © Ordinary Life, Endowment at 85 © 20 Payment Life, Endowment at 85 «© 
10 Year Term © Children’s Policies, Three Forms, Birth to Age 10. 


Nea o \ 4 ~ 4 


to start 


10, 15 and 20 Year 








Peoples Life Fieldmen 
Convene in California 

Agents and general agents of the 
Peoples Life of Indiana in Northern 
California recently attended an agency 
conference held at the Hotel Oakland, 
Oakland, Calif., under the direction of 
L. E. Merman, supervisor of the com- 
pany in that territory. E. O. Burget, 
president of the company, was the prin- 
cipal speaker at the meeting. 


Vice-President McLain 
On Trip To Coast 


Vice-president James A. McLain of 
The Guardian Life Insurance Company 
of America has left the home office for 
visits to the Company’s 
Agencies on the Pacific Coast. His 
itinerary, which includes visits to Port- 
land, Seattle, San Francisco and Los 
Angeles will probably keep him in the 
field throughout the month of March 


a series of 
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“Not Taken" 
Policies 


(Concluded fron page 13) 


consider the medical cost only 
that many policies, the waste 

ource becomes 
Added to the cost of the 


inspection 


apparent. 
medical ex 


amination and the report is 


the fact that a not-taken policy re- 


quires as much clerical routine for its 


lance as does the policy which i 


eventually placed. In practically all 


large companies and in a ma- 


ol tne 


jority of the smaller companies, the 
entire set of records is prepared at this 
From various studies of costs it 
that the Home Office 
underwriting and issuing a 


from $4 to $6. The costs per policy 


time, 
appears cost of 


policy is 


on the medically examined cases there- 
fore least $10. These figures 
are rough, but sufficiently accurate to 
indicate that the expense of not-taken 
policies is no insignificant item.” 


are at 


It is interesting to note that the not- 
taken rate is not substantially lowered 
when the agent is charged a not-taken 
fee. In this connection the report shows 
an almost that 
the charge in itself is not sufficient to 
down the not-taken rate. One 
company reported an improvement im- 
mediately after adopting a charge of 
this nature, but the effect wore off in 
a year. 

“What then is the for the 
great variation in not-taken rates?” the 
study asks before going on to consider 
specific means whereby not-taken ratios 
can be improved. “Having determined 
that the not-taken charges had little 
effect, we thought perhaps the type of 
records which a company kept might 
be a solution. Following this thought, 
however, we discovered that companies 
with both good and poor experience 
kept not-taken records by agencies, and 
some even by agents. From this we 
judge that it is not the records so much 
as how the records are used that makes 
the difference. In a Canadian company 
having a low not-taken rate, the Agency 
Department not only prepares not- 
taken rates by individual agents yearly, 
but also discusses these very carefully 
with each Manager. The idea that an 
agent’s not-taken rate reflects the type 
of selling he is doing was quite prev- 
company wrote that an 
investigation of individual agents who 
had high rates ‘usually indicated slip- 
shod ways of taking settlements and 
poor closing tactics.’ This same com- 
pany discovered that emphasis placed 
on consecutive weekly production, giv- 


unanimous agreement 


keep 


reason 


alent. One 





Richard Fondiller 


Who started practice in 1922 under the name of 
Woodward and Fondiller will practice as consult- 
ing actuary underthe name Woodward and Fondiller, 


Inc. He will serve as con: ultant and render actuarial, 
accounting and ofhce system service in the fields of 


ife, Casualty and Fire Insurance. 


TWENTIETH ANNIVERSARY 





William J. Bradley, Home Life of 
1 merica, Philadelphia, will complete 


two decades of service with that com- 


pany on March 17. An appropriate 
anniversary date for an Irishman. 


— 


ing credit for written rather than for 


paid-for business was resulting jp 


agents sending in applications which 


were not filled. They abandoned giving 
cash rewards for consecutive weekly 
production and placed strong emphasis 
on getting cash with application. 
“Cash with applications is another 


bulwark of companies with low not. 


taken rates. As we read the letters 
from these companies, such phrases as 
‘issue a low percentage of C.O.D. cases,’ 
‘continuous insistence that our agency 
organization secures some kind of set- 
tlement when application is taken,’ and 
‘stress at agency conventions and 
through agency bulletins on practice of 
agent getting settlement, either note 
or cash when he takes the application, 
appear again and again.” 

At the end of the Research Bureau's 
report, there is a list tabulating the 
practices of companies contributing to 
the study, which should prove valuable 
to any who are interested in this very 
real problem. 


Shenandoah Officials 
On Tour of Agencies 

President E. Lee Trinkle, Chas, E. 
Ward, vice-president in charge of 
agencies, and Worley Harr, assistant 
manager of agencies, of Shenandoah 
Life Insurance Company, Roanoke, Va., 
recently completed a tour of some of 
their southern agencies. Meetings were 
held in Knoxville and Chattanooga, 
Tenn., Columbia, S. C., Charlotte, N. C., 
Norfolk and Richmond, Va. This was 
the first trip of this nature President 
Trinkle has made, and in every agency, 
he was greeted with spirit and en- 
thusiasm. 


Equitable of lowa Gains 
For 5th Straight Month 

The Equitable Life Insurance Con- 
pany of Iowa secured its fifth consecu- 
tive gain month in February, with 
$3,964,738 of business paid for, a gain 
of $620,223 over the paid total of 
February, 1933. 

Business from _ policyholders in 
February totaled $1,563,477 or 39.4 per 
cent of all business paid for during 
the month. This a gain, 
also, in both volume and per cent over 
policyholders showings of February, 


represents 


1933. 
W. B. Strief of the Des Moines 
Agency was the leading agent of the 


company in February with $72,000 o 


cash business, his total having come 


from nine policies. 
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Fureka-Security Passes a rote a ths nani, of the Gorexa + V. Inmmance Society 
Ge Fae At. °° Se cas oats Dinner Is Big Success 
— in capital was $250,000, which was in- : 
ae in 1925 s=00.000. and in Five Hundred Guests Hear Fred- 
terest Associated With London ‘eased in 1825 to 900,000, me taiaaialens-tndites 


Company Acquire Entire Cap- 
ital Stock of Ohio Company 


United 


Charles S. Conklin, States 
of Assurance 


manager the Pearl Co., 
n Monday issued the following state- 
ment: 

“Announcement is made that today 
the ownership of the capital 
stock of the Eureka-Security Fire & 
Marine Insurance Co., of Cincinnati, 
Ohio, has been transferred to interests 
with the Pearl Assurance 
of London, England. 


entire 


associated 
Co., Ltd., 
“There will be no changes in 
personnel, field force 
ations, excepting such as are designed 
to increase the facilities of the 
pany and improve the service to its 
agents and the public.” 


office 


yr agency oper- 


com- 








The Home Resignation 
From National Board 

The insurance world 
tounded early this week to hear 
reports that the resignation of the 
Home Insurance Company of New 
York was in the hands of the ex- 
ecutive committee of the National 
Board of Fire Underwriters. The 
Home, in several respects the 
largest fire insurance company in 
the world, has been prominent in 
the councils of the national board 
since its organization, the Home’s 
president, Wilfred Kurth, having 
served several terms as president 
of the board and later as treasurer. 

Offices of neither the Home nor 
the National Board of Fire Under- 
writers would comment on the 
resignation or the differences of 
opinion which led to it. As the 
Spectator went to press a meeting 
of the executive committee of the 
National Board was in session to 
consider the resignation. It was 
the belief and hope of many in the 
business that the meeting would 
result in the resumption of har- 
monious relations between the 
board and the company. 


was as- 











the Spectator, March 15, 1934 


reduced to 


1930 to $1,000,000, but was 
$500,000 again during 1933.  Practi- 


cally all of the stock was owned by the 


Pure Oil Company. 


SPEAK AT NEW YORK DINNER 


Frederick Richardson 





Hartwell Cabell 





erick Richardson and Hartwell 


Cabell; Clock for E. R. Hardy 


By Ralph Reed Wolfe 


Reviving the annual dinner and 
meeting of the Insurance Society of 
New York, Inc., last week proved a 
most successful venture. Some five hun- 
dred guests assembled in the grand ball 
room of the Pennsylvania Hotel and 
showed by their enthusiastic applause 
how much they enjoyed the entertain- 
ment, and the addresses, delivered by 
two notable figures in the insurance 
and legal world, Frederick Richardson, 
United States manager-director of the 
General Accident, Fire and Life As- 
surance Company, of Perth, Scotland, 
and Hartwell Cabell, one of the lead- 
ers of the New York bar and especially 
noted as an authority on insurance law, 
were of unusual excellence. 

Immediately after the dinner and be- 
fore calling upon the speakers Presi- 
dent Alexander R. Phelps of the Society 
presented a handsome clock to Edward 
R. Hardy, secretary of the Society and 
also secretary of the Insurance Institute 
of America, in recognition of the com- 
pletion of twenty-five years in that 
position. President Pheips also called 
upon George S. Van Schaick, superin- 
tendent of Insurance of New York 
State, for a few remarks and also upon 
John Glendening, the recently elected 
president of the Insurance Society of 
Philadelphia. He announced that of 
the eighteen presidents of the Insur- 
ance Society of New York ten were 
still living and four were present at 
the dinner. He also explained the pur- 
poses of the Society and of the Insur- 
ance Institute of America. 

Mr. Cabell said that a historical re- 
view of the development of insurance 
during the last several centuries re- 
vealed some interesting facts. He re- 
viewed briefly this history and asserted 
that each new development has come in 
answer to an urgent call for the pro- 
tection offered. Marine insurance, as 
known today, he said, was really de- 
veloped in Italy during the 12th 
Century when the Mediterranean was 
the great sea of commerce and the city 

(Concluded on page 27) 
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Insurance Company 
of North America 


The 142nd annual 
Insurance Company of North 
31, 1933, lists security valua- 
tions at market values as of 
Dec. 31, 1933, showing total assets of 
$75,165,099 and surplus of $33,202,589. 

The company lists bonds and stocks 
owed at $62,091,346. The next largest 
item is that of unencumbered real es- 
tate, representing the company’s office 
buildings, which are carried at $5,585,- 
176. The statement shows cash in 
banks and office amounting to $3,724,- 


statement of the 
America, 
as of Dec. 
actual 


775; accrued interest, $379,364; mort- 
gage loans on real estate, $28,125; 


premiums in course of collection, $3,- 
198,168; bills receivable, $70,162, and 
reinsurance claims on losses paid, $87,- 
984, 
Under liabilities, the company shows 
for unearned premiums of 
$20,175,790. The reserve for unpaid 
losses amounts to $5,863,177 and the 
reserve for taxes and expenses not yet 
due, $1,558,885. Other liabilities in- 
clude deposits reclaimable on perpetual 
policies, aggregating $858,673; reinsur- 


a reserve 


ance non-admitted companies, $305,984, 
and a dividend payable Jan. 15, 1934, 
$1,200,000. With capital of $12,000,- 
000, the company therefore shows a 
surplus to policyholders of $45,202,- 
589. 


The company reports that had it used 
values authorized by the National Con- 
vention of Insurance Commissioners, 
the security valuations in its statement 
would have increased in the sum of 
$5,692,505, and would have made the 
surplus $38,895,094 and the assets $80,- 
857,604. 


Half Century Honors 
for Hartford Fire Agents 


Forty-seven agents of the Hartford 
Fire Insurance Company have received 
gold medals because of the completion 
of fifty years of service with the com- 
pany as shown by a list published in the 
current issue of the company’s house 
organ, the Hartford Agent. Practically 
all of the men were local agents. J. F. 
Deatrick, of Defiance, Ohio, ‘heads the 
list, since he received his medal in 1910, 
and FE. P. Chancellor, Parkersburg, W. 
Va., got his two years later. Nine of 
the 47 honor men were residents of II- 
linois, New York State is second with 
seven, followed in order by Pennsyl- 
five; Connecticut, four; Ohio, 
three; Indiana, Iowa, Massachusetts, 
Minnesota, Ontario, West Virginia and 


vania, 


—e 


Wisconsin, two each. 
Georgia, Maine, Oregon and Tennessee 


each have one name. 


California 


Another Suspicious 
Church Fire 

Fire which destroyed the Catholic 
church of St. Bruno, Que., on Feb, 28. 
fourteen miles south of Montreal, js 
being investigated to discover whether 
the fire was of incendiary origin. When 
the finally extinguished 
only the walls were left standing. The 
damage was estimated at $30,(00. Fires 
have caused severe loss to the Roman 
Catholic community in the Province of 
Quebec during the past twelve months 
During that period nine fires have 
caused a total estimated damage of 
$3,000,000. The largest fire was at Val. 
leyfield, Que., where the cathedral and 
Convent of Jesus and Mary was de- 
stroyed with a loss of $1,600,000. 


flames were 


Aetna (Fire) Enlarges Its 
Special Risk Department 


Announcement has been made by the 
Aetna (Fire) Insurance Company per- 
taining to the expansion and enlarge- 
ment of its Special Risk Department, 
which operates for the Aetna and its 
subsidiaries, the World Fire & Marine 
Insurance Company and the Piedmont 
Fire Insurance Company. 

John E. Downey has been made man- 
ager of the department, Irvin E. 
Crouch has been appointed chief engi- 
neer, and Clifford E. Kelsey was mad 
supervisor. 

Mr. Downey is a native of New En- 
gland and was graduated from Dart- 
mouth College in the class of 1907. He 
spent three years with the Factory 
Insurance Association as an inspector, 
and in 1910 he joined the Underwriters 
Rureau of New England, where he re 
mained for six years. In 1916 he left 
this position to become associated with 
the Continental Insurance Company of 
New York as a field engineer. He en- 
tered the employ of the Aetna in 1921 
as a member of the Special Risk De 
partment in the capacity of assistant 
superintendent. In 1925 he was appoint- 
ed department superintendent. 

Irvin E. Crouch was graduated from 
Clark University, Worcester, Mass. 
and joined the Aetna in 1925 as a& 
sistant examiner in the southern de 
partment. He was transferred to the 
special risk department the next year 
In 1929 he became inspector for thé 
Eastern Underwriters Inspection Bu 
reau for the Middle States division até 
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, year later returned to the Aetna as 
engineer n the special risk department. 
Clifford E. Kelsey entered the employ 
f the Actna in 1915 as clerk in the 
nail department, was promoted to the 
positions of map clerk and examiner for 
New York State. In 1925 he was made 
special agent for the state of New York 
and after two years in that field was 
recalled to the home office to be made 


examiner in the special risk depart- 
ment. 

International Insurance 
Company's Report for 1933 
Total admitted assets of the Inter- 
national Insurance Company of New 


York, as reported in the company’s an- 
ual as of Dec. 31, 1933, 
amounted to $5,254,496. Of the liabili- 
ties the premium reserve is outstand- 
amounting to $1,539,087. The 
reserve for unpaid losses is_ listed 

$467,124; all other liabilities at 
$100,000. 

The company has set up a contin- 
gency reserve of $357,500 which repre- 
sents the difference between the value 
carried in the assets and the actual 
Dec. 31, 1933, market quotations on all 
bonds and stocks owned. After setting 
aside this, and the aforementioned 
serves, the company shows a net sur- 
plus of $1,790,784. Its capital stock is 


statement 


ng, 


re- 


$1,000,000. 
The company writes fire reinsurance 
and is headed by Summer Ballard, 
resident 


Scandinavia's Branch 
Statement for 1933 


The United States branch of the 
Skandinavia Insurance Company, Ltd., 
which writes fire reinsurance in this 


untry under the managership of Sum 
er Ballard, reports total admitted 
assets of $2,277,664 in its annual state- 


nent as of Dec. 31, 1933. Of its lia- 
ilities, the premium reserve is domi 
lant, amounting to $1,130,581. The 


eserve for unpaid losses is listed at 
89 ~ .. + ohne nes 
14,071; all other liabilities at $50,000. 


A special contingency reserve of 


$82,240 has been set up by the Skan- 


mavia, a sum which represents the 


lifference between value carried in 
assets and actual Dec. 31, 1933, market 
juotations on all bonds and_ stocks 
wned. Exclusive of all reserves the 


ompany shows a net surplus of $600, 
772 whi . . . 
‘(9 Which, plus its statutory deposit of 
$200,000 gives it 


h 


a surplus to policy- 
ders of $800,773. 
le Spectator, March 


15, 1934 


Death of 
George Shaw 

The recent death of George Shaw at 
Sharon, Mass., removed a man who had 
important 
among New England insurance agents. 
Mr. Shaw 1864. While 
still a resident of Lynn, Mass., he was 


made an place for himself 


was born in 
appointed special agent for the Agricul- 
tural Insurance Company in 1894. He 
was made general agent in September 
of 1920, and retired, at his own request, 
on March 1, 1933. Since that date he 
hag assisted in a supervisory capacity 
and has always retained an active in- 
terest in all New 
He earned an enviable reputation for 


England business. 
fairness and sympathy and won count- 
friends for and for the 
Mr. Shaw was a member of 


less himself 
Company. 
leading insurance organizations and al- 
ways bore his full share of the duties 
attendant upon successful operation. 
He was much in demand as a speaker 
and his old friends will well remember 
his fame as a story teller. With his 
death the insurance fraternity loses a 
loyal friend efficient servant. 
Among those who attended his funeral 


and an 
were the following executives and as- 
sociates from the Agricultural Insur- 
ance Company: President H. R. Waite, 
Executive Vice-President E. J. Dickey, 
A. C. Wallace, Vice-President in charge 
of the New England Department, Spe- 
cial Agents H. H. Landon, of Spring- 
field, and R. C. Parker, of Boston, and 
Dr. Henry Stevens, of Watertown, son 
of former President W. H. Stevens. 





LONG ACTIVE IN NEW ENGLAND 






GEORGE SHAW 


SMOKE 


By RALPH REED WOLFE 


Y old friend Tendren True is, I 
M must admit, at times a little in- 
accurate when it comes to direct quota- 
tions (poetry and prose, not the stock 
market) but I have rarely if ever, well, 
hardly ever, discovered him to be wrong 
in his estimate of men and matters. He 
once said to me: “Boy, do you want to 
hear a good after-dinner speaker?” I 
said that I had given up all hope of 
ever doing so, but he assured me that I 
was inerror. “If you ever get a chance 
to hear Fred Richardson make an after- 
dinner address don’t turn it down,” he 

“That baby’s good.” Whether or 
Tendren is close a_ personal 
friend of the United States manager- 
director of the General Accident Fire 
& Life Assurance Company of Perth, 
Scotland, to call him “Fred” instead of 
“Mr. Richardson” or even “Frederick” 
I do not know but concerning Mr. Rich- 
ardson as a speaker he was correct. 

¥ * * 


said. 


not so 


E was one of the speakers at the 

dinner of the Insurance Society of 
New York, Inc., held last Wednesday 
evening. His address was delightful. 
I was also delighted, as I think were 
i199 of the 500 guests at the way he 
answered a man whose name I do not 
know and who, in fact, I did not see, 
who most rudely interrupted the speak- 
er. Mr. Richardson read a part of his 
address and he did not read, unfortu- 
nately I thought, all that he had writ- 
ten. He said at one time that he should 
omit something. The 
out of place at an insurance dinner, 
shouted, “Hurrah.” Mr. Richardson 
said, “I agree with you, my friend, but 
what are we two against the others.” 


rude person, so 


* + 

LD friend Tendren was not pres- 
ent, though I am certain he would 

have been had he known about the 
event long enough ahead of time to 


have returned from Peru where, I un- 
derstand, he is at present visiting. How- 
ever, he apparently is enjoying his trip 
in South America for only recently I 
received from him a postcard showing 
a large cemetery on which he had writ- 
ten the old slogan of postcardsenders, 
“Wish you were here.” I have written 
to inform him that in my great-great- 
grandfather’s collection of postcards, 
bequeathed by him to his favorite great- 
great-grandson, similar views of grave- 
yards bearing that same witty and dis- 
number about six 


respectful remark 


thousand. 














Presenting 


“The Great American Gamble” 


The 1934 version of the public's continued misuse of the streets and highways, explained in 56 
pages of pictures, facts and figures, cartoons and charts, and some plain talk straight from the shoul- 
der. (A worthy successor to ‘Worse Than War,” published in 1931, ‘Tremendous Trifles,” 


1932, and “They Call Us Civilized,” 1933.) 


“The minute we get behind a steering wheel 
we seem to regard every man as our enemy,” 
says one of America’s well-known cartoonists 
and phrase-makers in this new study of what’s 
wrong with our driving manners. His sugges- 
tion to cut automobile accidents in_ this 
country down about 50 per cent is not a piece 
of tomfoolery, but common sense reduced to 
its simplest terms. 

As plain talk about an ugly duckling 
(automobile accidents), the booklet says: 
“Because too many still seem to consider it a 
part of each and every person’s inalienable 
right to drive as he chooses, to walk wherever 
fancy leads, or to gamble with his own life and 
the lives of others as the stakes, this country 
goes on killing around 30,000 yearly and in- 
juring nearly a million more.” There’s some- 
thing to think about. 

It is not generally known that in the last 
ten years, 273,112 persons have been killed 


in automobile accidents in this country. But 


THE TRAVELERS 


HARTFORD » 


* 


that’s the record, shameful as it is. Neither 
do many realize that at the death-dealing 
pace of the last four years, the casualty record 
of this present decade will be 315,000 killed 
and ten million injured. “‘We do things in a 
big way in America.” 

How good are young drivers? In what age 
group have automobile fatalities increased the 
most? Are mechanically defective cars a 
serious menace to life and limb? Is it as safe 
to drive fast at night as during daytime? Are 
drivers with more than a year’s experience 
safer operators than those with less training? 
And what about speed—does the natural law 
of diminishing returns apply? 

Anyone who is concerned,—and who can 
fail to be?—about America’s record of high- 
way slaughter, and wishes to take part in the 
undertaking to stop it, may get a copy of 
the booklet setting forth the details of the 
1933 experience. As long as they last, copies 


are free. 


INSURANCE COMPANY 


CONNECTICUT 
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Fire Premiums in Canada 


Of I1 Per Cent in 1933 


Approximate Figures Show Like De- 
crease for Life Insurance and 16.5 


OTTAWA, March 
figures, subject to change, of the results 
of the insurance business in Canada for 
the year 1933 have now been compiled 
annual statements submitted 


12—-A pproximate 


from thi 
by the companies. 

Fire insurance premiums written in 
Canada during the year 1933 decreased 
by $5,260,449, or 10.93 per cent below 
the amount written in 1932, the total 
for 1933 being, after deducting regis- 
tered reinsurance, $42,848,958. Of this 
amount Canadian companies wrote $9,- 
255,297; British companies, $18,573,081, 
and United States and foreign compa- 
nies $15,020,580, these amounts being 
less than the corresponding amounts for 
1932 by 4.03 per cent, 9.02 per cent, and 
16.79 per cent respectively. 

The losses incurred, less registered 
reinsurance, decreased from $30,896,493 
in 1932 to $22,827,483 in 1933, the aver- 
age ratio of losses to premiums written 
being for 1933, 53.27 per cent as com- 
pared with 64.22 per cent for 1932. The 
ratio for Canadian companies was 48.20 
per cent for British companies, 53.70 
per cent, and for United States and 
foreign companies 55.88 per cent. Ad- 
justing the written premiums for the 


reduction in unearned premium re- 
serve the ratio of losses incurred to 
premiums earned is 48.06 per cent, be- 


ing for Canadian companies 44.15 per 


cent; for British companies 48.75 per 
cent, and for United States and for- 


eign companies 49.18 per cent. 

The loss ratio by provinces is shown 
below, the corresponding ratios for 1932 
being shown in parentheses: 

Alberta, (55.41); British Co- 
lumbia, 32.73 (59.52); Manitoba, 32.04 
(33.49); New Brunswick, 103.03 
(54.36); Nova Scotia, 69.53 (61.76) ; 
Ontario, 51.90 (66.47); Prince Edward 
Island, 42.03 (132.46); Quebec, 68.95 
(83.60); Saskatchewan, 36.83 (38.82), 
and Yukon, 0.16 (0.77). 

The net premiums for automobile 
insurance of all classes amount in 1933 
to $12,070,170, a decrease under 1932 
of $2,396,448, or 16.57 per cent. The 
losses incurred amount to $5,465,865, or 
45.28 per cent of the premiums written, 


Orr 


37.56 


a’ compared with 51.07 per cent in 
1932 TI . 4 — 
Jaz. 1e premiums earned during 
q 2 pre 

1933 amount to $13,206,675; the loss 


ratio on this basis being 41.39 per cent 


1934 


ee ‘ 
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Birmingham Conflagration 


Causes $3,000,000 Damage 


BIRMINGHAM, ALA., March 12 
involved 


Sev- 


enty-six different claims are 


in a $3,000,000 fire which destroyed an 
entire business block here Sunday, so 
that 
names of companies and the amount of 


several days will elapse before 


their risks can be ascertained, accord- 
ing to R. E. Bruce, Jr., assistant gen- 


eral manager of the local fire com- 
panies adjustment bureau. 
The six-floor Loveman, Joseph & 


Loeb department store building, where 
the fire started, and every other build- 
ing in the block bounded by Second and 
Third Avenues and Eighteenth and 
Nineteenth Streets total wreck 
except for the Alabama Theater and 
Melancon’s department store, and they 
were badly damaged. 

Some of the chain stores carried cov- 
erage through Philadelphia and New 
York brokers. The reciprocals are also 
reported as represented by a small line. 
Local companies had only a small loss. 
Two-thirds of the damage was done to 
the Loveman, Joseph & Loeb depart- 
ment store, which was wiped out. Cov- 
erage on building and stock totaled 
$1,000,000. A half-dozen other stores 
had losses, with insurance estimated at 
50 per cent of damage. 

Engineering details of fire are being 
investigated by Chief Engineer Pye of 
the Southeastern Underwriters Asso- 
ciation. 


was a 








as against 41.35 per cent on the same 
basis in 1932. For the three year peri- 
od, 1931 to 1933 inclusive, the ratio of 
losses incurred to premiums earned is 
48.65 per cent, as compared with 53.87 
per cent for the period 1930 to 1932 in- 
clusive. 

During the year 1933 the net amount 
of life insurance written and paid for 
in cash in Canada was $578,613,159, 
this being a decrease of 11.4 per cent 
from the corresponding amount written 
in 1932. 

Of the total amount written in 1933, 
ordinary insurance amounted to $431,- 
001,266, industrial insurance $134,262,- 
844, and group insurance, $13,349,049. 

The total net business in force in 
Canada on Dec. 31, 1933, was $6,247,- 
548,167, this being a decrease of 3.5 per 
cent under the corresponding amount 
at the end of 1932. 

Of the total amount in force, $4,160,- 
271.570 was carried by Canadian com- 
panies and United 
States and British companies. 


$2,087,276,597 by 


Escott and Hill Advanced 
By Home Insurance Co. 


At a meeting of the board of direc- 
tors of The Home Insurance Company 
held on Monday, March 12, Ivan Escott 
and Ashby E. Hill were made assistant 
secretaries. 

Ivan Escott started his 
career as an inspector for the Indiana 
Inspection Bureau and came with The 
Home over 20 years ago as a special 
agent. In 1920 he was made assistant 
general inspector and in 1924 general 
inspector of the company. When the 
brokerage, improved risks and inspec- 
combined to 


insurance 


tion departments were 
form the service department, Mr. Es- 
cott was made general manager, which 
position he retains with the title of as- 
sistant secretary. 

Ashby E. Hill, who is in charge of 
the Southern department of The Home 
Insurance Company, began his insur- 
ance career with the old Phenix of 
Brooklyn. He was later special agent 
for the Phoenix of Hartford, which he 
left in 1919 to become assistant man- 
ager of the Southern department of the 
Insurance Company of North America. 
In 1925 he became manager of the 
Southern department of The Travelers 
Fire, leaving that position to organ- 
ize the Ashby E. Hill Insurance Agency 
of Atlanta. In 1929 he relinquished 
his agency to become secretary of the 
newly organized Southern Fire Insur- 
ance Company of New York, which in 
1930 became a member of the home 
fleet. 


The Philadelphia Fire 
& Marine Insurance Co. 


Using market values as of Dec. 31, 
1933, the Philadelphia Fire & Marine 
Insurance Company shows total assets 
of $4,676,790 and a net surplus of $1,- 
937,972 in its annual statement for the 
year ended Dec. 31. Stocks and bonds 
owned are valued at $3,841,558; cash 
in banks and office, $424,875; accrued 
interest, $25,453; premiums due and in 
course of collection, $382,982, and rein- 
surance claims on losses paid, $1,921. 

Under liabilities, the company lists 
a premium reserve of $1,234,181, with 
a reserve for unpaid losses of $343,278. 
Other items include a reserve for taxes 
and expenses of $118,747; deposits re- 
claimable on perpetual policies, $36,- 
739, and reinsurance in non-admitted 
companies, $5,873. Surplus to policy- 
holders, including capital of $1,000,000, 
amounts to $2,937,972. 
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Twenty-Third Annual Statement United States Branch a 
December 31st, 1933 Pps 


ASSETS LIABILITIES cam 


Government Bonds ....$ 1,623,034.88 Reserve for Losses (other _ 
Municipal Bonds ...... 260,000.00 than Liability) ...... $ 2,719,937.30 | J 
Railroad Bonds ........ 3,610,194.96 Reserve for Losses (Lia- iit 

| Public Utility Bonds .... 3,494,830.62 bility & Compensation) 3,170,979.85 | Ji; 
| Miscellaneous Bonds .. . . 78,810.00 Reserve for Unearned | a 
| Railroad Stocks ........ 359,150.00 Premiums ..... sores F2G3089.18 ial 
| Public Utility Stocks ... 1,222,379.10 Reserve for Commissions = 49,185.55 - 
| Miscellaneous Stocks 484,220.38 maseree See Tense & ve 
| tiniest eeeieens Scene: in pore Other Expenses ..... 264,827.78 | a 
| ment Valuations. *Contingency Reserve .. 1,151,728.96 | gene 
| Real Estate Owned ..... 35,808.72 Special Reserve ....... 205,520.68 | | ite 
| Mortgages TTS TLECRr ere 1,253,567.00 $1 1,826,046.26 | met] 
Deposit | o : 
a - $12,421,995.66 CE aital. .$ 850,000.00 | | tie 
Cash in Banks and in S | spor 
Office ..........05. 292,946.63 ae ik ite 

, over Lia- into 

Interest Accrued ....... 133,159.35 nthtetas | . 
Premiums in Course of and De- | pee 
Collection (not over 90 posit 7 
ST ateneh amen ees 1 ,460,934.67 Capital . 1,650,000.00 | site 

All other Assets ....... 17,009.95 Surplus to Policyholders .$ 2,500,000.00 | as 

| $14,326,046.26 $14,326,046.26 | BP oinen 
“Contingency Reserve—representing difference between value carried in assets and | ns 
actual December 31, 1933, market quotations on all bonds and stocks owned. | any 

tatio 

mange 
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N. Y. Insurance Society 


oncluded from page 21) 


Venice was styled the Queen of the 
Seas. Fire insurance, he stated, was 
rare until the 
1866 when, as a result of that disaster 
ruin that it brought in private 


great London fire of 


and th 
fortunes, indemnity against loss by fire 
important business almost 


He traced the beginning of 


became an 
cvernignt. 
accident and other more modern types 
of insurance and pointed out that there 

hardly a risk to be run either in 
the pursuit of business or pleasure that 
provided against by a suit- 
He then dis- 
cussed the possibility of new underwrit- 


cannet be 
able policy of insurance. 
ing endeavor in connection with the 
securities act of 1933 which President 
May. 


“The avowed purpose of this law,” he 


Roosevelt signed last 


said, “is to protect the investor against 
the reckless misstatements of fact and 
the intentional failure to disclose mate- 
rial facts which were of common oc- 
currence during the years of feverish 
speculation following the World War. 

“The Act,” Mr. Cabell 
framed and passed in response to the 


said, “was 
general feeling expressed in many ways 
throughout the country that high pres- 
sure salesmanship and the unscrupulous 
methods often employed in the sale of 
securities to the general public should 
The Securi- 
part 


be brought under control. 
ties Act of 
pon Section 80, of the English Com- 
panies Act of 
into Section 37, of the 
panies Act of 1929.” 

He said, “by Section 11, 
directors, partners, accountants, eng!- 
any other person 


1933, was based in 


1908, as carried over 


English Com- 
corporate 


neers, appraisers or 
whose profession gives authority to a 
signed by him are made 
severally liable for untrue statements 
of fact or a failure to state material 
facts in any prospectus issued or state- 
ment signed by them. 

“By Section 12, of the Act, any per- 
son who sells a security by the use of 


statement 


any means or instruments of transpor- 
interstate commerce or of 


the mails, by means of a prospectus or 


tation in 


oral communication which includes an 
untrue statement of a material fact or 
omits the statement of a material fact 
is liable in damages to the purchasers, 
and again the burden of proof is cast 
upon the defendant to show that the 
statements made by him were all true, 
and that he had stated every material 
fact. And by Section 15, every per- 
son who through stock ownership, 
agency or otherwise controls any per- 
son liable under Sections 11 and 12, is 


] 03 i] 


Mai ( hi ES, 


made jointly and severally liable foo 
the acts and omissions of such person. 

“The word ‘person’ is defined in the 
Act itself to 
corporation, a partnership, an associa- 
trust, 


mean an individua!, a 

tion, a joint stock company, a 

any unincorporaied organization, or a 

vyovernment or political division thereof. 
“My is that 

Act became a law there has been no 


information since this 
issue of importance of corporate securi- 
ties to the general public in the United 
States. 

“Here, may I suggest, is the proper 
field for endeavor. <A 
number of 
faith and 
statements made to them by properly 


underwriting 


directors acting in good 


compelled to accept 


being 


Gualified officers and employees, as well 
as experts in various lines, should be 
themselves against a 


able to insure 


liability in no way based upon thei 
cwn negligence or dishonesty. 

“Of course, the scope of the indemnity 
should be carefully limited so that the 
underwriter should not bind himself to 
indemnify the against 


sequences of his dishonesty or 


insured con- 
own 
negligence, but the need of some form 
of protection stares anyone in the face 


who will take the trouble to study the 
law and note its effect upon that part 
of our economic life which has to do 
with the issue and sale of stocks, bonds 
and the multitudinous form of securi 
ties or undivided interests in property 
which go to make up so important a 
part of our modern financial struc 
ture.” 

Mr. Richardson’s 
Education of an Insurance Executive.” 
Mr. Richardson is rightly known as one 
of the most brilliant and wittiest after 
dinner speakers to be found. His ad 
dress will appear in large part in The 
Spectator of next week. 


subject was “The 


H. D. Campbell 
Elected Director 

H. Donald Campbell, 
the Chase National Bank, has 
elected a director of each of the follow- 
ing companies: Great American Insur- 
ance Company, American Alliance In- 


president of 
been 


surance Company, Rochester American 
Insurance Company, Great American 
Indemnity Company, to fill the vacancy 
created by the death of Albert H. Sturs 


berg. 











STATEMENT of 
AMERICAN RESERVE INSURANCE COMPANY 
December 31, 1933 





ISSETS 


Cash . . . . .$ 290,060.78 
Bonds and Stocks . 3,960,230.23 


Balances with ced- 
ing Companies 
(not over YO days 

507.498.29 
2,100.00 


2 259.99 


due ) 
\lortgage Loans 


Accrued Interest 


$4,782,149.29 


LIABILITIES 


Reserve $1,911,169.12 
287,581.00 


Premium 
Reserve for Losses 
Reserve for All 

Other Liabilities 
Contingency Re 


24,000.00 


serve $52,757.00 
Capital 
$1 000,000.00 
Net Surplus 
1 006,642.17 
2,006,642.17 


$4,782,149.29 





market vainatioi 1s 


lace all of the Company's Stocks and all of tt 


f December 31, 1933 





THoMaAS B. Boss, President 


J. W. CocHran, J ice-President 


E. L. Mutvenuiit, Secy. & Treas 
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142nd Annual Statement DB 
DECEMBER 31, 1933 
“Oldest American Fire and Marine Insurance Company” 
Gov 
ASSETS LIABILITIES 
Bonds and Stocks : Lneewede wkd teas Qeeee eeu Reserve for Unpaid Losses .............. $5,863,177.00 
' , iit I Outstanding losses in process of adjust- 
ment. 
Accrued Interest 379.363.53 ee ee 20,175.790.17 Real F 
‘his nterest 1 to date, which is Representing the unearned portion of all 
ollection or payablk premiums on outstanding policies. | ply 
n the ne x montl Deposits Reclaimable on Perpetual Pol- | ol 
Mortgage Loans on Real Estate .... 28,125.00 MED. gichédshanentebienksneesaeeamanwe 858,673.16 ¢ 
Real Estate Unincumbered . 5,585,175.57 90% of Premiums received on Perpetual 
Company's Office Buildings Policies—returnable on demand at can- | WAS 
Cash in Banks and Office 3,724,774.62 collation. ; eeneen sj 
7 oS ie es aie Goan iny’s ordinary ; Reserve for Taxes and Expenses ...... 1,558,885.44 Every 
day-to-day demand Items not yet due w 2 
Premiums in Course of Collection . 3.198.167.89 Reinsurance non-admitted Companies . 305,984.23 11 
Bills Receivable . ee ene 70.161.72 Dividend Payable January 15, 1934 ... 1.200.000.00 ptain 
Reinsurance Claims on Losses Paid 87,984.07 Capital ......cccccccccccccsscceees 12,000,000.00 | esult 
The Company s paid Gross Losses on Necessarily shown as a liability. = 
certain risks trat are partly insured Surplus Coe eer eee eeeseseeOeeeesesessecs 33,202,588.72 earns 
Th represents the reinsuring Company s The difference between assets and liabil- riy bh 
proportion of the loss and is in proces ities An added protection to policy s 
) ction, — - holders. ee a | ass 0 
Total Assets issecenas Qepneaemeee RUE. SOND nsnckacdcenwceds ver $75,165,098.72 | ities ¢ 
Capital plus Surplus constitutes Policy Holders’ Surplus $45,202,588.72. raken 1 
ar un 
The Security Values used in this Statement are Market Values as of December 31, 1933. L. Tho 
Had we used the values authorized by the National Convention of Insurance Commissioners, the Security Valuations | and Di 
ee ne EE OG IN OE 5 Feb kre eho dc cc kcWccccowekewesedbNees550e¥n sen beeeeekbensnnseseras $5.692,505.35 | f Com 
making the Surplus .............. iathtieob inane nutes Ee re rere eet et 38.895 ,094.07 The 
| and the Assets .... ; ; CO Nee cee esoCECceseseee amas —TYTTCTICC TTT TUTTE T ee 80,857,604.07 
grantec 
stratio 
f the | 
anes a — Comme 
- ie : 
I reau of 
i} The 
| R ° being t 
H einsurance tabulat 
| f the 
|| It wl 
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i Home Office: 90 John Street, New York The] 
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Government Project to 


Aid Building Industry 


Real Property Inventory Will Sup- 
ply Source of Hitherto Un- 
collected or Unassembled Data 


WASHINGTON, D. C., March 13— 
Every phase of the building materials 
ndustry of the United States should 
btain useful information through the 
esult of a government project now 
nearing its final phase—the Real Prop- 
rity Inventory, a house-to-house can- 
vass of residential structures in 63 
ities conducted by over 5000 workers 
taken from the ranks of the white col- 
ar unemployed, according to Willard 
L. Thorp, Director, Bureau of Foreign 
and Domestic Commerce, Department 
f Commerce. 

The project was financed by funds 
granted from the Civil Works Admin- 
istration and is under the supervision 
fthe Bureau of Foreign and Domestic 
Commerce, cooperating with the Bu- 
reau of the Census. 

The Census Bureau’s facilities are 
being utilized both in the field and in 
tabulating and recapitulating the data 


f 


f the inventory when assembled. 

It will be the first time that the gov- 
ernment has placed at the disposal of 
the building material industry as in- 
clusive a picture of the potential mar- 
ket for building supplies. The enumer- 
ators who have been working on this 
Inventory have gathered data on the 
physical condition of every residential 
structure visited in the 63 cities and 
their records will show the type of 
buildings and the materials of construc- 
tion, its sanitary facilities, whether it 
has electricity or gas, the type of heat- 
ing apparatus, whether constructed of 
wood, brick, stone, concrete, tile, stucco 
or other material, and other major de- 
tails of its construction. 

The field work on the inventory is 
nearing completion. The enumerators 
are sending their schedules to Wash- 
ington, where they are being prepared 
for tabulation by a special unit set up 
under the direction of D. E. Casey, who 
is the project 
Mr. Thorp. 
The building material industry should 


chief, working under 


ind these figures of value in planning 
] o ° . . . 
ales campaigns and to establish within 


} 


‘Sell a better planned economy. 
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Dette and Bendiner Backed for 
Pennsylvania Department Post 


PHILADELPHIA, March 12—It is now 
believed certain that the next insurance 
commissioner of Pennsylvania will be 
either G. R. Dette or 
both experienced insurance 
Philadelphia. 

Governor Pinchot 
appointment of one of the two within 
the next two weeks, thereby creating 
an innovation of having an experienced 
insurance man as head of the insurance 
department. 

Both Dette and Bendiner have strong 
backing. Dette, one-time secretary and 
manager of the Insurance Federation, 
has almost 100 per cent support of fire 
and casualty men throughout the State. 
He also has some life men backing him. 
Bendiner, a New York Life man, has 
his strongest backing with life agents. 


Irving Bendiner, 
men of 


will announce the 


California State Comp. Fund 
The California 
Fund reports 1933 premiums amounted 
to $4,223,811 as compared with $4,490,- 
990 for the previous year. 
last year were $2,920,595, while during 
1932 losses amounted to $3,433,957. 


State Compensation 


Losses paid 


Invited to Texas Meeting 


DALLAS, TEX., March 12—Fire and 
easualty agents from Oklahoma, 


Louisiana and Arkansas have been in- 
vited to attend the annual meeting of 
the Texas Association of Insurance 
Agents here May 24 and 25. 








There are two phases to this project, 
the physical property inventory and 
the financial study. The financial 
study, or second phase, is less exten- 
sive, nevertheless it will be a thorough 
study of certain selected 
cities on rentals, mortgages, interest 
rates, delinquencies and other phases. 

The study should have value for 
Congress in planning legislation; to the 
Federal Home Bank Board and other 
public and private credit agencies as a 
basis for more intelligent extension of 
credit; to local city 
planning and tax revision projects; to 


sections of 


communities in 


real estate dealers, builders and con- 
tractors in business planning. 
It is believed that this project will 


hasten recovery in the building indus- 
try by maintaining a 
source of un- 


supplying and 
hitherto 
assembled data. 


uncollected or 


Intervention Permitted 


in Michigan Proceeding 


Supreme Court Rules Great Lakes 
Casualty Party Defendant in 
Central West Casualty Case 


LANSING, Micu., March 12— The 
County of Oakland, through its re- 
ceivers, John C. Spaulding and Irvin 
Long, is permitted to press a depository 
bond judgment claim against the for- 
Central West Casualty and the 
newly created Great Lakes Casualty, 
both of Detroit, under a current deci- 
sion of the Michigan supreme court. 

The county had been refused the 
right to intervene by the Wayne county 
circuit court in the proceedings initi- 
ated last April by Commissioner 
Charles E. Gauss under which the 
Central West, which was facing a huge 
but indeterminate depository bond lia- 
bility, was placed in custodianship and 
the Great Lakes Casualty later 
formed to take over certain of its un- 
affected lines, thus maintaining most of 
the organization as a going concern. 
The high court sets aside the circuit 
court’s order, allowing intervention and 
granting the petition that the Great 
Lakes Casualty be added to the litiga- 
tion as a party defendant, but the ap- 
pellants are instructed as to the statu- 
tory limits of their rights as inter- 
venors. They must, the court sets 
forth, recognize the propriety of the 
main proceedings and assume a sub- 
ordinate position to the “main proceed- 
ing” whose validity was contested 
vigorously in the appeal brief. 

The county holds a judgment for 
$55,312 against the Central West 
based on a depository bond covering 
county funds in a closed bank. The 
proceedings were started, it appears, 
in August, 1933, months after 
the Central West had been placed in 
custodianship and the new Great Lakes 
Casualty had commenced operations. 

Steps in the department’s efforts to 
salvage as much as possible out of the 
wreckage of the old 
tailed in the opinion. At 
Commissioner Gauss’ initial 
that the department take over the Cen- 
tral West’s assets, due to the potential 
depository bond liability arising out of 
many banks to 


mer 


was 


several 


company are de- 
the time of 


petition 


the failure of reopen 


(Concluded on page 33) 
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ls Insurance a Business or 
Profession?—A New Answer 
Hale, 
whose articles appear frequently in the 
The Spectator, from 
imbedded in the 
tradition. The Hale and Hale Agency 
is one of those father-to-son offices and 


Clayton G. Cleveland agent, 


columns of comes 


a family insurance 


probably will continue so for several 
generations. It is interesting to 
note, therefore, that Mr. Hale, while a 
stickle1 the ethical 
underwriting, is not exactly 


the Nice Nellies who 


would, in a manner of speaking, pre 


more 


for highest prac 
tices in 
in accord with 


scribe clerical collars for the practition- 


ers of insurance. In his recent book, 
“An Approach to Fire Insurance,” Mr. 
Hale offers an original and able con- 


tribution to this frequently debated is- 


sue. We take the liberty of quoting 


it here because some of our strictly 
casualty insurance readers may not 
have availed themselves of his book 


which treats of insurance generally in 
several of its chapters. 

“Some of the requirements of a pro 
fession, to which insurance does not 
measure up, are the formulation of high 
standards of legitimate conduct for the 
best interests of its and the 
public which its in general 
accept without policing; the mandatory 
requirement of specialized training; the 


general culture and idealism, somewhat 


members 
members 


from aggressive commercial 


ism, which insurance has lacked in the 


removed 


past and does not, indeed, wish to em- 
brace for the future; the customer seek- 
rather than the 
practitioner seeking the customer; the 


ing the practitioner 


acceptance of responsibility to all 
whether or not they are able to pay for 
the rendered, and fur- 
ther which often 
overlooked by those who attempt con- 
versationally to transform a business 
into a profession. A highly developed 
skill 


do not constitute a profession, nor does 


services some 


considerations are 


and specialized knowledge alone 
a decent code of ethical conduct. These 
two factors are but the starting point 
of a definition of a profession and we 
will therefore speak more accurately if 
we define insurance as a business which 
latterly is itself through 
the adoption of additional measures of 


improving 


professional conduct. 

“If this analysis be accurate, it would 
seem to follow that insurance is a busi- 
and 


than a_ profession; 


judging by the recent crush of barbers, 


ness, rather 


beauticians, cosmeticians, morticians, 
steam shovel operators and lubritorium 


technicians seeking recognition of pro- 


fessional status, it soon will be some- 
thing of a distinction to be engaged in 
a business.” 


American Surety's 
Fine Statement 


The American Surety Company’s 
50th anniversary, to be celebrated this 
year, will be all the merrier for the 


looking statement which the 
able to show of its 1933 
operations. One of the remarkable 
things revealed by the statement is that 
despite its adherence to a definite policy 
of curtailing depository bond writings, 
the 
increase in 


very nice 


company is 


company nevertheless showed an 


net premiums written of 


1.2 per cent. The premium volume on 
depository bonds was reduced as much 
as 50 per cent so that the creation of 
business in other lines was con- 
is also notable that this 
has been effected in the face 
strict underwriting attitude 


to various classes of bonds 


new 
siderable. It 
increase 
of a very 
in respect 
in the guarantees, 
appeal Where such 
bonds were formerly written in many 
cases on the strength of the applicant’s 
financial responsibility, the company 
now demands, in most cases, collateral 
security, cash or Government bonds. 
The of the company are par- 
ticularly pleased over the sharp reduc- 


nature of financial 


such as bonds. 


officers 


tion in incurred losses during 1933. A 
decrease of $1,255,721, or 20.3 per cent, 
has been brought about in this item, 
the decline being effected in all classes 
with the exception of certain surety 
classifications. 

Assets of the American Surety Com- 
Dec. 31, 


pany, as of 1933, were $23,- 





These Local-Agency- 
Minded Companies 
originated the slogan, 
“Consult your Agent 
or Broker as “you 
would your Doctor or 
Lawyer.” 


United States 
Fidelity & Guaranty Co. 


with which is affiliated 
Fidelity and 
Guaranty Fire Corp. 
Home Offices: Baltimore, Md. 











277,449. Of this amount, real estat 
consisting of the valuable 
home office property at 100 Broadway 
New York, accounts for $10,000.00 
The company bonds and 
valued at $10,516,659, and lists prem. 
ums in course of collection at $1,768. 
549. Cash in banks and offices amounts 
to $818,789. for 


company’s 


owns Stocks 


Reserves unearned 
premiums, for reported and unreported 
losses and for expenses and taxes tota! 
$13,586,487, and the company has, j; 
addition, set up a contingency resery 
representing the difference between 
convention and market values, of $1. 
296,656. The net surplus shown as of 
Dec. 31, 1933, by the American Surety 
was $1,823,599. 

The consolidated financial statement 
of the entire group, consisting of the 
American Surety, New York Casualty, 
Canadian Surety, Compania Mexicana 
de Garantias, S. A., and the Amsue 
Securities Company, showed assets of 
$27,512,784 and surplus of $2,145,391 


Large Administrator's 
Bond in Philadelphia 


It is reported that one of the largest 
administrators’ bonds ever filed in Phil- 
adelphia was that of Charles S. Star 
and Frank G. Marcellus, administrators 
of the $17,000,000 estate of Mrs. Hen- 
rietta E. Garrett, who recently filed 
a $5,000,000 bond in the office of the 
Register of Wills. Eighteen companies 
are on the bond. A bond of $1,000,00( 

entered making 
$6,000,000. Mrs 
Garrett’s nearest kin are said to b 
cousins living in Germany. Twenty- 
two hundred claimants have appeared 


had previously been 


the total bond now 


to date. 


C.W.A. By-Product 
Aid to Insurance 

Before the year ends, many cities 0 
the United States will know definitel} 
who is to blame for their traffic acc 
dents. They will be able to determine 
whether the laws are weak, their signa 
systems bad, the layout of their street 
archaic, their police lax, their courts 
unsympathetic, or their drivers reck- 
less. If no one of these is to blame 
the responsibility will be apportioned 
Taking advantage of the opportunit) 
offered by the Federal Civil Works Ad- 
ministration to mobilize a force of i 
vestigators, the cities are conducting 
or planning to conduct, intensive traffi 
surveys at no extra cost to them. Fif- 
teen of these important centers of por 
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| be engaged in the surveys. Among 
xe cities which conducting 
raffic are: Syracuse; Pitts- 
argh; Minneapolis; Philadelphia; Bos- 
on, Washington, D. C.; Cincinnati, 
scramento; Oakland, Calif.; Fall 
giver, Mass.; Yonkers, N. Y.; Newark, 
‘. J.; Des Moines, Ia.; Poughkeepsie, 
. Y¥.. and Youngstown, Ohio. 


are now 


surveys 


Hope Surveys Can Be 
Carried to Completion 


Allotment of CWA men to the 
eys was made on the basis of one for 
ach one thousand of population. Ap- 
roval of a survey plan comes from 
Sidney J. Williams, Director of the 
Public Safety Division of the National 
Safety Council, who is also the Di- 
rector of Safety of the CWA. His Divi- 
sion supplies the programs for the cities 
shich have been approved. Local CWA 
administrators, through the authoriza- 
tion of Harry L. Hopkins, administra- 
tor, supply the aid. 


sur- 


Persons engaged in this work, men 
ind women, include engineers, statis- 
ticians, accountants, and others of the 
white-collar class. They are utilized 
to make traffic counts and to prepare 
traffic float maps; they study the driv- 
ers and the pedestrians as well to learn 
iow they obey traffic signals and signs. 
They watch child pedestrian practices 
at school corners; they ascertain the 
average and extreme speeds at typical 
locations. They prepare collision dia- 
grams for these records of accidents 
and violations. They make parking 
studies, 

Results of these surveys are then 
taken by the associate directors on the 
staff of Mr. Williams, each of whom is 
assigned to a section of the country. 
They are: Maxwell Halsey, traffic engi- 
neer of the National Bureau of Casu- 
alty and Surety Underwriters, who has 
general supervision of the work in New 
England, New York and New Jersey; 
Burton Marsh, formerly chief of the 
Traffic Division, Philadelphia, now con- 
nected with the American Automobile 
Association, is associate director in 
Marge of the South, and Earl J. 
Reeder, traffic engineer of the National 
safety Council, has charge of the West. 
; Working in cooperation with the po- 
ice authorities, who have general 
charge of the surveys, the associate di- 
fectors study the reports. They will 
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the CWA on May 1, but an announce- 
ment Feb. 28 by President 
velt that relief for the unemployed will 
be carried on under another name for 
the ensuing year, gives hope that the 


on Roose- 


surveys can continue until they are 

complete. 

Bermuda Convention 

Appeals to Casualty Groups 
The unexpected early demand for 


reservations already indicates that the 
plan of the International Association 
of Casualty and Surety Underwriters 
and the Nationa! Association of 
Casualty and Surety Agents to hold 
their 1934 Annual joint convention in 
connection with a voyage to 
Bermuda is an assured Al- 
though the preliminary notice of the 
expedition was sent to members of both 
organizations only a month ago, ac- 
commodations for than 60 per- 
sons have been applied for to F. Robert- 
son Jones, secretary-treasurer of the 
International Association, and each 
mail brings additional requests. From 
the interest shown at this early date, 
Mr. Jones estimates that at least 400 
persons will be in the convention party. 

The S. S. Queen of Bermuda, the 22,- 
000 ton de luxe liner of the Furness 
line, has been assigned to this particu- 
lar trip. The ship will sail from New 
York at 3 p.m., Wednesday, Oct. 10, 
and will return at 9 a.m., Monday, Oct. 
15. The ship is scheduled to reach 
Bermuda early Friday morning (Oct. 
12), and the convention party will be 
housed at the Belmont Manor Hotel 
which adjoins the championship golf 
course of the same name. Friday and 
Saturday will be devoted exclusively to 
golf, sight seeing and other forms of 
recreation. The ship sails for home 


sea 
success. 


more 


Page oF 
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ation are now hard at work; 70 more recommend measures to reduce the Th T p TY 
» soon to begin. Before the work is casualties. It was feared at first that e HIRD AR 
nished, it is expected several hundred the project might die with the end of By Dick JOHNSTON 


OT entirely through innocence was 

I lured last Saturday afternoon to 
the Lyceum Theatre in New York. That 
is where the current play, “Sailor, Be- 
ware!” is showing. Perhaps “carrying 
would be a better way of express- 
ing it. Although it happened to be one 
of the many plays in New York I was 
desirous of seeing, it was fourth or tifth 
on the preferred list, but apparently 
the only one for which it was possible 
to secure second balcony seats at a price 
I was prepared to pay. That, how- 
ever, was no reflection upon the popu- 
larity of the play, because the house 


on” 


was sold out before the curtain went 
up. Rather, I suspected, it was damn 


ing evidence against the truthfulness 
of the ticket-sellers at the theatres I 
had visited previously. 


UT, as I was saying, I was not un- 
Q aware as to the nature of the play 
I was to see. Much has been said and 
written about it, and it is advertised 
as an “uproarious naval comedy.” Hav- 
ing long had a fondness for tales of 


| sea-faring folk, I naturally looked for- 
| ward to seeing the salty life authen- 


| tically enacted upon the stage. 


My an- 


| ticipation was further intensified as I 


read in the program that the authors, 
Kenyon Nicholson and Charles Robin- 


| son, while they had not at any time 


been sailors themselves, had spent con- 


siderable time in the company of sailors 


| adelphia. 


| 
| 


| tween 


late Saturday afternoon, thus permit- | 


ting the golf enthusiasts to get in two 
full days at their favorite sport if they 
are so inclined. Those desiring to make 
a longer stay at Bermuda may return 
on later boats at no additional cost ex- 
cept for their hotel accommodations 
after the convention party leaves. All 
of the convention sessions will be held 
on shipboard en route to Bermuda. The 
Queen of Bermuda offers superior first- 
class accommodations, and the schedule 
of rates agreed upon makes the trip 
no more expensive than attending the 
convention which for a number of suc- 
cessive years has been held at White 
Sulphur Springs, West Va. 


| high seas. 


pepe 


at the navy yards in Brooklyn and Phil- 
As a result of this research, 
I read, the authors had familiarized 
themselves with the technical lingo of 
sailors and were able to distinguish be- 
the stern and the bow of a 
battleship. 


my disappointment then as 

the play progressed and not a single 
line was uttered to broaden my scanty 
knowledge of how life is lived on the 
In fact the battleship was 
anchored the entire time in Panama 
Bay, C. Z., and the uproarious sailors 
spent most of their waking hours at the 
Idle Hour Cafe. The only salty tang 
that was wafted up to my lofty position 
was from the language in which the 
lusty sailors and their maids indulged. 
That, albeit technical, could hardly be 
called nautical, and so my quest for 
knowledge was fruitless and I merely 
spent an enjoyable afternoon. 
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New Jersey News and Comment 


About Bergen County 


Association of Insurance Agents, 


a year ago the 
in Co- 
eration with automobile owners and 
cam- 
insur- 


organizations, started a 
paign for 
ance rates through improved experience 
merit. That action has produced 
The National Bureau of Cas- 
ualty and Surety Underwriters has an- 
reductions 10 
the 1934 rates for public 
property 


variou 
decreased automobile 
and 
rr ilt 

nounced approximating 
per cent in 
liability and damage insur- 
ance on automobiles in Bergen county. 
It was one of three rate sections in the 


tate given abatement, the others be- 
ing the Plainfield and Camden terri- 
tories. No changes were made in 


Passaic, Hudson and Essex counties. In 
sergen the savings were based on an- 
nounced reductions in loss ratios, acci- 
dent frequency and average judgments 
for the year 1932. It is hoped that the 
rates in the favored 
automobile 


lower 
will 

owners and cause re-issuance of poli- 
cies that have been dropped by reason 


new and 


counties encourage 


of the depression or former higher 
premium charges. 
The bills introduced by Assembly- 


man Godfrey K. Preiser of Passaic, em- 


bracing four regulatory insurance 
measures, have brought out a consider- 
able amount of discussion and differ- 


ence of opinion. The four provisions 
are: limitation of the amount of insur- 
ance any company could issue to its own 
agents, restricted issuance of licenses 
te brokers, prohibiting unauthorized 
companies from furnishing policies by 
mail and requiring all companies (do- 
mestic and non-state) to conduct busi- 
ness only through resident agents. This 
would apply to all types of insurance 
except life. At the public hearing be- 
fore the House Banking and Insurance 
Committee, several representatives of 
companies, agents and reciprocal un- 
derwriters appeared and _ presented 
their views for and against passage of 
the bills. 


(eee 


C. M. McKee Heads Accident and 
Health Club of San Francisco 

C. M. McKee, Pacific Mutual Lif, 
has been elected president of the Ap. 
cident and Health Club of San Fray 
cisco. Herman Lundy of the Conti. 
nental Casualty was elected vice-pre;j. 
dent and Fred W. Timby, Preferre; 
Accident, was reelected to the office oj 
secretary-treasurer. The new execy. 
tive committee will consist of Bert R 
Jones, Maryland Casualty; C, y 
Chandler, General Accident; Fred Tin. 
by, Preferred Accident; George W 
Kemper, Great American Indemnity 
and Mr. McKee. Mr. Kemper is r. 
tiring president of the organization, 


Massachusetts Indemnity 
Appointment on Coast 


Norman L. Olsen has been appointed 
manager, in charge of San Francise 
and northern California, for the Massa. 
chusetts Indemnity, according to an. 
nouncement of Wm. E. Lebby, gener! 
agent for California, with offices in 
Los Angeles. 











SELECTION OF RISKS BY 
THE CASUALTY SOLICITOR 
Second Edition 
Pertinent instructions for accident and 
health agents in the careful selection 
of risks so that the minimum number 
of rejections and postponements may 
be registered against the agent. 
Price, per copy, 50c 
Ask for special quantity prices. 


SELECTION OF RISKS BY 
THE LIFE SOLICITOR 
Second Edition 


Similar in purpose to the above, and 
designed primarily for use by life 
agents in the avoidance of rejections 
and postponements. 


Price, per copy, We 


Ask for special quantity prices. 








THE SPECTATOR COMPANY 


For All Accident and Health Insurance 


Agents, Adjusters and Field Men 


Invaluable Works by C. H. HARBAUGH, M.D. 


THE ADJUSTER’S MANUAL 
Fourth Edition 

This standard text has recently 
been thoroughly revised and 
brought up to date, making it of 
particular value to adjusters of 
casualty companies, fraternal or- 
ganizations and transportation 
companies. Gives diagnosis of 
symptoms and indicates probable 
length of disability occasioned by 
any illness or accident. Divided 
into three sections: Accidents; 
Diseases; and Poisoning. Includes 
valuable tables and glossary of 
terms. Completely indexed, and 
flexibly bound. 


Price per copy, $6 


Ask for special quantity prices. 


56th & Chestnut Sts. 


_— 


INDUSTRIAL CLAIM ADJUSTER 


Second Edition 


Specially prepared to aid industrial 
accident and health agents to in- 
crease their earning capacity. 
Alphabetical arrangement, _ indi- 
cates after every disease or acci- 
dent whether such renders pros- 
pect uninsurable and if so how 
long, after occurrence, before he 
becomes insurable. Gives instruc- 
tion in the bases of claim adjust- 
ments. Divided into four sections: 
Accidents; Diseases; Poisons; and 


Special Articles. Also Medical 
Vocabulary. Pocket size, flexible 
binding. 


Price per copy, $1.50 


Ask for special quantity prices. 


PHILADELPHIA, PA. 
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Court of Appeals Upholds 

Judgment Against Surety 

March 12—The 
Appeals has 

lower court in 


GHAM, ALA., 
United States Court of 
upheld a verdict of the 
awarding a judgment against the Na- 
tional Surety Company for $50,066 in 
favor of the Alabama Farm Bureau 


BIRM! 


Cotton Association. 
The case grew out of the cotton as- 
sociation’s suit against the surety com- 
$50,000 bond for Allen 


pany on a 
Northington, former general manager 
and secretary of the association. North- 
ington pleaded guilty two years ago to 
charges of embezzlement in the han- 
dling of funds of the First National 
Bank of Prattville, Ala., of which he 
was president, and which was used as a 
depository for the cotton association’s 
funds. 

The surety company contended that 
Northington had discharged his duties 
as manager of the cotton association in 
depositing the money in the bank, but 
the court held otherwise in view of the 
fact that he was also president of the 
bank. 


Intervention Permitted 
(Concluded from page 29) 


after the state and national holidays, 
it is cited that the Central West 
was still meeting accrued obligations. 
Knowledge that a huge liability loomed, 
however, as shown by departmental 
examination, was creating a run on 
the company in the form of cancella- 
tions and a serious drain in return 
premium liability was imperiling the 
carrier’s solvency. Officers of the com- 
pany, it was shown, were cooperating 
with the department in its rehabilita- 
tion and conservation efforts. The 
court turned over control of the com- 
pany to the department and a few days 
later, on receipt of a supplementary 
petition, broadened Commissioner 
Gauss’ powers to shut off a new danger 
in the form of executions, replevins, 
garnishments, and other civil proces- 
ses. Both these orders were issued in 
April and in June another petition was 
filed setting before the court for ap- 
proval the plan for creation of the 
Great Lakes Casualty. This new com- 
pany was to take over certain Central 
West assets and continue most of the 
casualty lines, all of the stock in the 
new carrier, with the exception of 
qualifying shares being held by the 
custodian of the old company for its 
benefit. The court approved the pro- 
posal and the new company has been 
functioning since. 


the Spectator, March 15, 1934 


Albany Legislation 
ALBANY, March 15 
of the insurance committees of Senate 
and House is looked for shortly to af- 
ford the interested public an oppor- 
tunity of discussing the more important 
bills now 
especially the Departmental measures. 


A joint session 


awaiting committee action, 


Thus far insurance legislation has 
made slow progress this winter. Ad- 
ditional bills offered are as follows: 


Assemblyman Jacob H. Livingston, 
adding new article 2-a, insurance law, 
and amending section 189, tax law, to 
provide for the establishment of life 
insurance departments in savings 
banks, and for their regulation. 

Senator D. T. O’Brien, amending 
section 187, tax law, by imposing a tax 
of 20 cents on each dollar of premiums, 
yr other consideration charged by any 
foreign or alien corporation, or insurer, 
on risks within the State. Marine or 
transportation insurance being exempt, 
under certain conditions. 

Senator Harry T. Palmer, amending 
section 17, vehicle and traffic law, by 
providing that in the case of motor 
carriers of passengers for hire, with 
seating capacity of more than five, a 
bond or policy may limit the liability 
on any one judgment to $2,500, for per- 
sonal injuries or death, and to $500 for 
property damage, and on all judgments 
recovered in the same transaction an 
amount equal to $1,000 multipled by 
the seating capacity, for injuries or 
death, and $1,000 for damages. 

Senator M. H. Evans, amending 
sections 426 to 429, real property law, 
in relation to registration of title of 
lands, by providing for a State fund, 
to be known as the State Assurance 
Fund, from which compensation shall 
be paid where a person sustains loss 
because of registration of another per- 
son as owner, through fraud, or as a 
result of error. 

Senator J. E. Twomey, amending 
section 15, judiciary law, providing that 
no Supreme Court Justice shall be dis- 
qualified from sitting in any cause, in 
which an insurance company is a party, 
or is interested, by reason of such 
justice being a policy holder therein, 
or owner or holder of a mortgage, or 
of a share of stock, or participation 
therein, guaranteed. by the company. 

Assemblyman Daniel McNamara, Jr., 
amending section 19, labor law, to pro- 
vide that no person shall perform the 
duties of a referee in workmen’s com- 
pensation cases unless he is an at- 
torney, admitted to practice in this 
State. 


Texas Insurance Exchanges Elect 


DALLAS, TEx., March 12—At the an- 
nual meetings of insurance exchanges 
in Texas last week the following offi- 
cers were elected: 

Amarillo—Fletcher Upshaw, 
dent; D. C. Ragal, secretary. 

Waco—Hal V. Hays, president, and 
M. S. Brooks, secretary. 

Kl] Paso—J. E. Rogers, president, and 


Grace Bussard, secretary. 


presi- 
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Insurance brokers! The Employ- 
ers’ Pioneer is published for the 
express purpose of helping the 
agents of The Employers’ Group 
companies get more business. It 
has been made available to in- 
surance brokers and agents of 
other companies. Will it help 
you? You alone can answer that 
question. Send for a free copy of 
the March issue. Address Circu- 
lation Department, 110 Milk 
Street, Boston, Mass. . . . The 
Employers’ Group includes The 
Employers’ Liability Assurance 
Lid., The 
ployers’ Fire Insurance Com- 
and the 
Insurance Company. 


Corporation, km- 


pany American Em- 


ployers’ 
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FINANCIAL STATEMENT 


GRAND RAPIDS LABEL CO. December 31, 1933 
poLicy LABELS auxmos PAN-AMERICAN LIFE INSURANCE COMPANY 


Net Admitted Assets 
$27,618,9236.00 








Write for Folder Showing Elaborate Display 





Capital & Surplus 
82,.001,461.00 
AS ABOVE SHAPE, YOUR Copy 
Black and Silver Metal Debossed—- 1M - $7.50 3M-$12.50 5M- $16.75 
We have all kinds at prices that talk. 


Insurance in Force Over 
S158,000,000,00 





Paid Policyholders and Beneficiaries 
S239,286,234.00 














= = eS = On Agency matters address 
Equitable Life Insurance Company besetting nat 


Home Office: Washington, D. C. CRAWFORD H. ELLIS EDWARD G. SIMMONS 

President Vice-Pres. & Gen. Mgr. 

Henry P. Blair, President Allen C. Clark, Secretary 

Joseph Sanders, Vice-President Gilbert A. Clark, Actuary 
ATTRACTIVE OPPORTUNITIES 


For men with clean past records, in 


DELAWARE, MARYLAND, OHIO, W. VIRGINIA and 
DISTRICT OF COLUMBIA 


Up-to-Date ORDINARY and INDUSTRIAL Policies — 
paren commas Turn Your Capital to Good Account 


L. H. Hannah, Manager of Agencies 























An underwriter’s time and skill represent his capital. 
The problem is to make that capital yield a maximum 
return. 

| We solve the problem satisfactorily for Postal National 


HOME FRIENDLY wT atte free of charge each 


Zoned Prospects make every interview definite; pro- 
vide a very definite approach to the prospect; conserve 
Fifty — of —* oe Some Fe + er ee enable him to make more 
Years of ndustria ife, ealth an ccident ales f i a 
Faithful Insurance Companies in America. If you are located in New York or New Jersey and 
Service Complete line of life contracts. Offices HAVE NO AGENCY CONNECTION AT PRESENT, 
throughout Maryiand, Pennsylvania, learn what Zoned Prospects could do for you if you 
| Delaware and the District of Columbia. represented Postal National under one of our im- 
1934 ’ , ‘ , proved new general agency contracts. 
CHAS. H. TAYLOR, Pres. iit 
. : » Pack Ay Balti a Md Write M. J. DENDA, Vice President 
| Centre St. & Park Ave., altimore, Md. top bald gantieuiinn 


POSTAL NATIONAL 
Life Insurance Company of America 


OPPORTUNITY! _ 7" ARTHUR JORDAN, President 


Desirable Territory Open for General Agencies 511 Fifth Avenue New York City 
Liberal Contracts 
THE CAPITOL LIFE INSURANCE COMPANY 


THE LIFE INSURANCE YEAR BOOK REINSURANCE | 


1933 EDITION FIRE AND CASUALTY 


THE SPECTATOR COMPANY 
56th and Chestnut Sts. Philadelphia 














1884 
Insurance Company of Maryland 






























































ROSSIA INSURANCE COMPANY 
OF AMERICA 

















The Home Life Insur: F 
me Life Insurance Company THE METROPOLITAN 


of America FIRE REASSURANCE COMPAN) 
Protects the Entire Family i . 
OF NEW YORK 


Agents are equipped to serve every need for protection 
roth 


ssued on Industrial and Ordinary plans from 


y of potential policyholders back of every doorbell. THE FIRST REINSURANCE COMPANY 
There Ix a Home Life Policy for Every Purse and Purpose OF HARTFORD 


Over One Hundred Millions in Force 





Independence Square Philadelphia, Penna. 115 Broad Street, Hartford, Conn. 


(Interested in Replies from Pennsylvania and Delaware) 
—— 
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